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OIIHIOBAHHSA E®OEKTUBHOCTI BIO/IZKETIB MAPKETUHI'Y HA PUHKY B2C E-
COMMERCE

Beryn. B ymoBax cTpiMKOro po3BHTKY e-commerce Ha puHKY B2C BaximBHM € 3a0e3medeHHsI eEeKTHBHOTO
BUKOPUCTAHHS MAapKETHHTOBHX OO/DKETIB I JOCSATHEHHS KOHKYpeHTHHX ImiepeBar. OIiHIOBaHHA e(EKTUBHOCTI
MapKETHHTOBHX BUTpAT J03BOJISE MiANPUEMCTBAM ONTHUMI3yBaTH PECYPCH, MiABHIIUTH PEHTA0EIbHICTh IHBECTHLIIHN Ta
JOCSATTH Oinbinoi 1inboBoi aymuropii. Lle morpedye ¢opmMyBaHHS METONONOTIYHUX MiIXOMIB IOJO OLIHIOBAHHS Ta
MiABHUIICHHS e()eKTHBHOCTI MAPKETUHTOBUX OFOIKETIB y AaHil cdepi.

Meta. MeTol0 JOCIIKEHHS € BUBUCHHS MIJIXOJIB IOJ0 OLIHIOBaHHS €()eKTHUBHOCTI OIOKETIB MapKeTHHIY Ha
puHKy B2C e-commerce 11 BU3HAYCHHS IPUHLIMIIIB MiABUIIECHHS €pEKTUBHOCTI IX BUKOPUCTAHHI.

Metoman. MeTomo0JIoTisl TOCTIKCHHST BKJIFOUAE KOMIUICKCHHM MiAXiM, M0 MOEIHYE KUTBKICHI Ta SKICHI METOIH
aHamizy. 30KpeMa, Uil IMOTJIMOJICHOTO BHBYEHHS KOHKPETHUX INPHKJIANIiB YCHINIHUX MapKeTHHTOBUX CTpaTerii
BUKOPHCTOBYBAJINCS TaKi METO/IH, IK eKOHOMiIYHE MOJIEIIFOBAHHS, METOJ] aHAITI3y Ta CHHTE3Y, 8 TAKOXX ITOPiBHSIHHSL.

PesyabsTaT. Y CTaTTi pO3MISIHYTO MiAXOOH IONO OLIHIOBAHHS ¢(EKTHBHOCTI BHUTPAT Ha MAapKETHHT Y CEKTOPi
B2C e-commerce, 30cepeKyIOUnCh Ha Pi3HUX KaHANAX, CTPATETiAX Ta BiANOBITHIN PEeHTA0ETHHOCTI MapKETHHIOBUX
BuTpaTt. [IpoaHanizoBaHO MOTOYHI PHHKOBI TEHIEHINI (YHKI[IOHYBaHHS €-commerce IU1aThopM Ta BHUSIBICHO OCHOBHI
(akTopH, IO BIUIMBAIOTH HA CE(PEKTHBHICTh BUKOPUCTAHHS OIODKETIB MAapKETHHTY CYO’ €KTiB TOCHOIAapIOBAaHHS.
3’sicoBaHO TeHJEHMIl T00aIbHOrO 3pocTaHHs o0csriB nugpposoi xomepiii B koHTekcTi B2C mponaxiB Ta iHoro
¢byHKIioOHaNBHY crienu(iky. Bu3HaueHo, 1110 mepcoHaizalis, cerMeHTallisi KIi€HTIB Ta iHTerpaiis 0araTokaHaJbHUX
cTparerii 3HayHO WiJBUIIYIOTh €()EeKTHBHICTh BUKOPHCTaHHS MAapKETMHIOBUX OFOJDKETIB. JlOCHIIKEHO NpPUHLINIH
onTuMizalii MapKeTHMHIOBHX BUTpPAaT Ha OCHOBI BIPOBA/DKCHHS aBTOMATH30BAaHMX CHCTEM JUIS aHaNi3y JaHuX 1
MPOTHO3YBaHHs IMOBEJIHKU CIIOKUBayiB. PO3IJISIHYTO BIUIMB HOBITHIX TEXHOJOTIH, TaKUX SIK INTYYHHUI IHTEJEKT Ta
MallWHHE HABYaHHA, Ha e()eKTHBHICTh BUKOPUCTAHHI MapKETHHIOBUX OO/IKETIB.

BucnoBku. J[oBeneHO, MO AOCTOBIpHE OIIHIOBAaHHS S(PEKTHBHOCTI OIOMKETIB MapKeTHHry Ha pHHKY B2C
BHU3HAYa€e DS KIFOYOBUX AaCMEKTiB, sKi 3a0e3MeUyl0Th MAaKCHMAIBHY PEHTA0CNbHICTh MApKETHHTOBHX IHBECTHIIIH
cy0’ekta rocmomaproBaHHsA. [Ipum 1bOMY KOHIEMNIS e(eKTHBHOCTI MAapKETHHTOBUX OIO/DKETIB TIOISITae B
TapreToBaHOMY MAXO/I1, IO peati3yeThCs Ha 3acaJax IMepcoHali3allii, cerMeHTallil Ta 0araTokaHaJIbHOT iHTETpaIlii.

KiawuoBi cioBa: edexkTuBHICTH MapkeTHHroBux OropkeTiB, B2C e-commerce, peHTaOENbHICTH BHTPAT,
NepcoHaJIi3allis, CerMeHTallis KIIi€HTiB, OaraTokaHaibHI CTpaTerii.
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ASSESSMENT OF THE EFFICIENCY OF MARKETING BUDGETS ON THE B2C E-
COMMERCE MARKET

Introduction. In the conditions of the rapid development of e-commerce in the B2C market, it is important to
ensure the effective use of marketing budgets to achieve competitive advantages. Evaluating the effectiveness of
marketing spend allows businesses to optimize resources, increase return on investment, and reach a larger target
audience. This requires the formation of methodological approaches for evaluating and improving the effectiveness of
marketing budgets in this area.

The purpose of the article. The purpose of the study is to study approaches to evaluating the effectiveness of
marketing budgets in the B2C e-commerce market in order to determine the principles of increasing the effectiveness of
their use.
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Methods. The research methodology includes a comprehensive approach combining quantitative and qualitative
methods of analysis. In particular, for the in-depth study of specific examples of successful marketing strategies, such
methods as economic modeling, the method of analysis and synthesis, and comparison were used.

Results. The article examines approaches to evaluating the effectiveness of marketing costs in the B2C e-
commerce sector, focusing on different channels, strategies and the corresponding profitability of marketing costs. The
current market trends of the functioning of e-commerce platforms were analyzed and the main factors affecting the
effectiveness of the use of marketing budgets of business entities were identified. The trends of the global growth of
digital commerce volumes in the context of B2C sales and its functional specificity are clarified. It was determined that
personalization, segmentation of customers and integration of multi-channel strategies significantly increase the
efficiency of using marketing budgets. The principles of optimization of marketing costs based on the implementation
of automated systems for data analysis and forecasting of consumer behavior were studied. The influence of the latest
technologies, such as artificial intelligence and machine learning, on the effectiveness of using marketing budgets is
considered.

Conclusions. It has been proven that a reliable assessment of the effectiveness of marketing budgets in the B2C
market determines a number of key aspects that ensure the maximum return on marketing investments of a business
entity. At the same time, the concept of effectiveness of marketing budgets consists in a targeted approach implemented
on the basis of personalization, segmentation and multi-channel integration.

Keywords: effectiveness of marketing budgets, B2C e-commerce, return on investment, personalization, customer
segmentation, multi-channel strategies.

[MocranoBka mpodaemu. OIliHIOBaHHS €(EKTUBHOCTI OIOKETIB MapkeTHHry Ha puHky B2C e-
commerce B JaHUH 9ac € OJHIE€I0 3 KIFOYOBHX MPOOIJIEM, 3 SIKUMH CTHKAIOTHCA CYYacHi MiANPUEMCTBA y
cdepi eIeKTPOHHOI KoMepilii. B yMOBaX MUHAMIYHOTO 3pPOCTaHHS KOHKYPEHIII Ta IOCTIHHOI €BOJIOLIi
OUPPOBUX TEXHOJOTiH, Cy0’€KT TOCHMOJApIOBAHHS 3MYIICHI IIyKaTH eQEKTHBHI METOIU PO3MOJLITY
MapKETHHTOBHX PECYPCIB JUIA TOCATHEHHS MaKCHUMaIbHOI peHTabensHOoCTI iHBecTHii. [Ipobmema nomnsrae B
TOMy, IO OIMBIICTh WIANPHEMCTB HE MArOTh WUITKOI CTparerii OMiHIOBaHHS e(EeKTHBHOCTI CBOIX
MapKETUHTOBUX OO/DKETIB, 110 TPU3BOIUTH 0 3HAYHUX BTPAT KOINTIB Ta HHU3BKOI pPe3yabTaTUBHOCTI
PEKJIaMHUX 3aXOJiB.

OmHMM 3 OCHOBHHMX BUWKJIWKIB Yy JaHIA cdepi € BH3HAUYCHHS HAWOUIbII e()EeKTHBHHUX KaHAJiB Ta
IHCTPYMEHTIB MapKETHHTY, SIKi 3a0e3Meuy0oTh MaKCUMAJIbHE 3aTy4eHHsI Ta YTPUMaHHS KII€HTIB. 3aBISKH
nuQpoBizaii MapKeTOIOTH MalOTh JOCTYI 0 BEJIUKOI KiJIbKOCTI AaHUX TPO TMOBEIIHKY CIIOKHBA4iB, aje
edeKTHBHE X BUKOPUCTAHHS NOTPeOye BUCOKOTO PiBHS aHAJITHYHUX HAaBUYOK Ta BIPOBAKECHHS NEPEIOBUX
TexHoJoriil. BogHowac 4YMMano MiINPUEMCTB CTUKAIOTHCA 3 MPOOJIEMOI0 HENOCTATHBOI aBTOMATH3aLil
MPOIIEeCiB aHami3y Ta MPOTHO3YBaHHSA, 10 YCKIIAIHIOE MPUHHATTS OOIPYHTOBAHUX PIIIEHb IIOAO PO3MOJIITY
OromkeTiB. Takok BaKIMBOIO MPOOIIEMOIO € BiJICYTHICTh €(PEKTHUBHOI MEpCOHANI3allli MapKEeTHHTOBHX
nmoBigomiieHb. OCKUTBKM CydacHI CIIOXKHMBadi OYIKYIOTh IHIUBIAYaJbHOTO MIXOAY Ta pPEIeBAaHTHHUX
MPOIO3MIIi# BiJ MPOJABI, TO 1€ BUMArae BiJl MiAMPUEMCTB BIPOBAPKCHHS IHHOBALIIMHUX PIllICHb, TAKUX SIK
MITYYHUH 1HTEJIEKT Ta MallMHHE HaB4aHHS. OHAK, IHTETpallis TaKhX TEXHOJIOTiH B MapKETUHTOBI CTpaTerii
nmoTpedye 3HAYHMUX I1HBECTWINH Ta TEXHIYHWX 3HAHb, SIKi HE 3aBXKIU AOCTYIHI MaJluM Ta CepenHiM
MiANPHEMCTBAM.

BaxxmeuM 3aBlnaHHSIM 3a0e3redeHHs eEeKTHBHOCTI BHCTYIAE TaKOX I1HTErpaiis OaraTOKaHAJIBHHX
CTpaTerii TaKoXK, KOTpa 0a3yeThcsi Ha TOMY, IO CIIOKWBa4di BUKOPHUCTOBYIOTh Pi3HOMAHITHI KaHAIW IS
B3aeMoii 3 OpeHIaMHu, 1 MiIPUEMCTBAM MMOTPIOHO 3a0e3MEUYUTH TOCTIIOBHUM Ta Y3TOKEHUH BILUTUB HA HUX
Ha yciX JocTymHuX TIuaTdgopmax. BifcyTHiCTh KoOpauHamii MK pI3HUMH KaHalaMd IPHU3BOAHTH JI0
PO3MOPOLIEHHS MAPKETUHIOBUX 3yCHJIb Ta 3HW)KEHHS €()EeKTUBHOCTI PEKJIAMHHUX 3aXO0/IiB.

3a3HayeHi BUKJIMKM Ta NPOOJIEMH OOYMOBIIOIOTH aKTyaJbHICTb NOCTIJUKEHb y cdepi popMyBaHHS
KOMILJIEKCHOTO ITiIXOly JIO OIiHIOBaHHS e(peKTUBHOCTI OI0JKETIB MapKeTHHTY Ha puHKY B2C mpomaxis st
3a0e3TeUeHHs OTTHMI3allii MApKETHHTOBUX BUTPAT Ta KOHKYPEHTHHX TIepeBar Ha PHHKY.

AHasi3 ocTaHHiX gociaimkens i myOsikamiii. OriHrOBaHHS €(EeKTUBHOCTI MapKETHHTOBUX OIOKETIB
Ha PHUHKY eJeKTpoHHOI Komepilii B2C € TeMOw YHCIIEHHUX IOCHIIKEHb, SKI OXOILIFOIOTh Pi3HI acleKTH
MUQPPOBOTO MAPKETHUHTY, TIOBEIHKH CIIOXKHBAYIB Ta CTPATETIH YIPABIIHHS peCypcamMH.
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OmauM 3 (QyHZaMEHTAJIBHUX MJOCHIKEHb Yy cdepl OIiHIOBaHHS e()EeKTUBHOCTI MapKETHHIOBHX
OIO/KETIB Ha OCHOBI 3aCTOCYBaHHS €KOHOMETPHYHUX MOJIEJEH, 0 T03BOJIIOTh KUTBKICHO OI[IHUTH BIUIHB
PI3HUX MapKeTHHIOBMX 3aXO/iB Ha mpojaxi Ta npuOyTkoBicTh € mpaus J[. M. XanceHcca, y sKiit
MPOJAEMOHCTPOBAHO, IO EKOHOMETPHUYHE MOJENIOBAHHS JONOMara€ BHSIBUTH — Hale(eKTUBHIII
MapKeTHHTOBl KaHAIM Ta ONTHMI3yBaTH PO3MOALT OIO/KETIiB. ABTOp CTBEPIKYE, MO MyJIbTHKaHAJIbHA
iHTerpallis, sika BKIIOYaE K OHJIAlH, TaK i o¢iailH MapKETHHIOBI aKTUBHOCTI, MOX€E 3HAYHO MiJIBUIIUTH iX
3araibHy epeKTUBHICTH [12].

BaxmBUM acmeKTOM € IOCHIDKCHHS ITepCOHANI3amii MapKeTHHTOBUX ITOBIIOMIJICHB, SKa 3HAYHO
BITMBA€E Ha e(PeKTHBHICTh MAPKETHHTOBHX 3aXO[iB, IO PO3KpuBaeThes y mociimkenHi M. [lermmepca (2016),
SIKUH TIKPECITIOE, MO 1HAWBIyaIbHUM MiJXiJ 0 KOXHOTO KJIIEHTA JTO3BOJISE JOCITTH BHUILOTO PiBHS HOTO
3a]Ty4eHOCTI Ta KOHBepcii. ABTOp TaKOXK 3a3Hadvae, 10 BUKOPHCTAHHS BEIIMKHX JAHUX Ta aHATITHKA JJIS
CeTMEeHTAIlil KIEHTIB 3a0e3nedye OUThII TOYHUH TapreTHHT, IO MiABUINYE ePEeKTUBHICTh MapKETHHTOBUX
Butpar [15].

Kpim Toro, mocnimxenns JI. JInTBUH, mpoBeAeHI HA OCHOBI BEMKUX AaHUX, MOKa3yloTh, IO IX aHai3
MO’K€ 3HaYHO TOKPAIIUTH PO3YMIiHHS MOTped crioknBaviB Ta ix mosexinku [13]. [Ipu upomy y pobdotax M. L.
J3sMynu4ya MpOAEMOHCTPOBAHO, IO BUKOPHCTaHHS AaHANITHYHMX METOMIB AJsl aHajily AaHuX Ipo
MOBE/IIHKY CIIOKMBA4iB JIO3BOJISIE BUSIBUTH TNMPHUXOBaHI 3aKOHOMIPHOCTI Ta TEHACHII, SIKi MOXYTb OyTH
BHUKOPHCTaHI ISl IOKpAIIEHHsI MApKETUHTOBUX CTpATerii Ta miaBuieHHs ix egextuBHOCTI [1; 2; 3].

[TuraHHsS BOPOBAKCHHS aABTOMATH30BAHUX CHCTEM YIPABIIHHA MapKEeTHHTOM pPO3IJLSIAIOTHCS Y
mpasx T. O. IlImMaTkoBChKOI, sika 3a3Hayae, MO0 MAapKETHUHIOBI IIaT(QOpMH, sIKi 00’ €IHYIOTH pi3Hi
IHCTpYMEHTH Ta KaHaJIH, MOXXYTh 3HAYHO CHPOCTHTH HPOLEC YNPABIIHHA MAPKETHUHIOBUMHU 3aXOJaMH Ta
MiABUIIATH 1X edexTuBHICTH [8; 9]. ¥ cBoto wepry HO. O. Yamok B JaHOMY KOHTEKCTi MiJKPECIIOE, IO
AaBTOMATHU3allisl JTO3BOJISIE 3MCHIIIUTH BUTPATH Yacy Ta pecypciB y Oi3Hec-Tporiecax, mo 3ade3neuye OibIn
e(eKTHBHE BUKOPHCTaHHS MapKETHHTOBUX OIOKETIB [6; 7; 10].

Takum umHOM OaumMo, MO0 B JaHWA dYac iCHYe JOCTaTHHO HAmpaIioBaHb y cdepi OIiHIOBaHHS
e(eKTHUBHOCTI MapKETHHTOBHX OrO/KeTIB Ha puHKY B2C e-commerce. Bogrouac icHye 06’ ekTuBHA TIoTpeda
MONAJIBIIOT0  JIOCHI/DKCHHS Ta BJAOCKOHAJICHHS ICHYIOUMX IMIXOAIB B KOHTEKCTI CETrMEHTAIlii,
OaraTokaHaJbHOI IHTETpallii Ta BAKOPUCTAHHS HOBITHIX TEXHOJOTiH B MAPKETHHTY.

BunisienHsi HeBUpilleHUX paHille YaCTHH 3arajbHOi mpodjeMu. MeTOI CTaTTi € JOCTiKEHHS
MiJXO/MIB 100 OIHIOBaHHS €()EKTHBHOCTI OMJKETIB MapkeTWHTry Ha puHky B2C e-commerce ais
BU3HAYCHHSI TPUHIIUIIB MiABUIICHHS €()EKTUBHOCTI X BUKOPUCTAHHS B MPAaKTUYHIN IisNTBHOCTI Cy0’€KTIB
TOCIIOIapIOBAHHS.

Buknan ocnoBHoro marepianay. EQekTuBHICTE po3Moiisly MapKeTHHTOBHX OrokeTiB y cdepi B2C e-
commerce B JaHHH 4Yac 0a3yeThcsi Ha KOMIUIEKCHOMY MiZXO[i, SIKMH BpaxOBYE Pi3Hi acleKTH Cy4acHOI'O
1 (POBOr0 MAPKETHHTY Ta MOBEAIHKU CHOXKBadiB. OTHIM 3 OCHOBHUX HOTO NPUHIIUIIIB € TAPTETHHT, TOOTO
CHIPSIMyBaHHS MapKETHHTOBUX 3YCHJIb Ha KOHKPETHI CErMEHTH PHHKY. E(eKTHBHHMI TapreTHHr NO3BOIISE
30CEPEIUTH PEeCypcH Ha HAHOUIbII MEPCIEeKTUBHUX Tpylax CIOKWBa4iB, M0 3a0e3nedyye BUIILY
peHTabeNbHICTh iHBeCTHUIIN. /)i MOCATHEHHS OTO HEOOXiTHO TIIMOOKEe pO3yMiHHA MOTPEd Ta MOBENiHKH
PI3HMX CETMEHTIB ayIuTopii, IO JOCATAETHCS 4Yepe3 aHali3 JaHWX Ta BHKOPHCTAHHS aHAJITUYIHHX
THCTPYMEHTIB.

[HIMM Ba)KJIMBUM TPUHIMIIOM € MEPCOHANI3aIil MapKETHHIOBHX MOBIOMJICHb. Y CYYacHHX yMOBax
CHOXKMBAYl OYIKYIOTh IHIHMBIIyaJIbHOTO TMiAXOMYy Ta pPEeBaHTHHUX IPOIO3UIliii, SKi BPaxOBYIOTh iXHi
VHIKaIIbHI TIOTpeOHM Ta iHTepecH. BUKOpUCTaHHS TEXHOJIOTIH BENMKHX JaHUX Ta INTYYHOTO I1HTEIEKTYy
JI03BOJISIE KOMIIAHISIM CTBOPIOBATH TEPCOHANI30BaHI KammaHil, 0 MiJBUIIYIOTH PiBeHb 3Iy4EHOCTi Ta
kouBepcii [5]. lle He numie migBuinye e(eKTUBHICTh MAapKETWHTOBUX BHUTpAT, alleé ¥ cCIpusie MoOymoBi
JIOBrOTPUBAIMX BIJHOCHH 31 cCHoXuBadamu. JlogaTkoBO B JaHOMY KOHTEKCTI 3aCTOCOBYETBHCS
OararokanaibHa iHTerpamis. CydacHi CHOXHBa4di BUKOPUCTOBYIOTh PI3HOMAHITHI KaHAaJH JIIsl B3a€EMOJIT 3
OpeHIaMH, BKIIIOUAI0UX COLiaJIbHI MEepeKi, eeKTPOHHY HOIITY, MOOUIBHI JonaTKH Ta iHmi miatgopmu. s
3a0e3MeYeHHs] MOCTIIOBHOTO Ta Y3rOMKEHOIro AOCBiAY MiANPUEMCTBAM HEOOXiAHO KOOPAMHYBATH CBOL
MapKEeTUHIOBI 3YCHJUIS, IO JO3BOJISIE YHUKHYTH JIyOJIOBaHHS BUTpAT Ta 3a0e3nedynTd Oinbil eeKTHBHE
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BHKOPHUCTAaHHA pecypciB. ToMy iHTerpamis pi3HHX KaHAJIiB JO3BOJISIE Kpalie BIICTEKYBATH ITOBETIHKY
CHOKMBAYIB Ta a/IalITyBaTH MapKETUHTOBI CTPATETIi B PEKMMi peabHOTO Jacy.

3aranom cydacHuii puHoKk B2C mpopaxiB € HaI3BHYAHO NWHAMIYHUM, 1 MiJMIPHEMCTBAM HEOOX1IHO
LIBUJKO pearyBaTH Ha 3MiHM B MOBEHIHII CIOKMBAyiB, BPaXOBYIOUM HOBI TeHAeHLI Ta TexHojorii. [Ipu
IIFOMY THYYKICTh y IUIaHyBaHHI Ta peajizamii MapKeTHHTOBHX AaKTHBHOCTEH [O3BOJSiE CYO’ €KTaM
TOCHOAAPIOBaHHS 3AUIIATHCS KOHKYPEHTOCTIPOMOXXHUMH Ta €(EKTHBHO BUKOPHCTOBYBAaTH CBOi PECYpPCH.
AKTyanbHICTh JaHUX MiIXOMAIB BH3HAYAEThCA TakoX 1 3pocTanHHaM poui B2C mponaxiB y rmobanbHid
eIeKTPOHHIN KoMepItii (puc. 1).

20
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Puc. 1. I06anvhi 3pocmanis yugposoi komepyii ¢ konmexcmi B2C npodasicie
Joicepeno: [11]

OTiKe, OCKUIBKH CydYacHi CIIOKHBAui BCE YACTIIlle 3BEPTAIOTHCA /10 OHJIAMHOBHX 1 MOOUIBHUX KaHAIIB
JUTS 3IIHCHEHHS TOKYIOK, SIKi BOHM TpaauliiHO poOwnu 6 oduaiiH. Take BigXuijeHHS BUTPAT 3yMOBIICHE
PO3BUTKOM OHJIAWH-PHHKIB 1 U(PPOBOI EKOHOMIKH Ha OCHOBI 3aIlUTIB CIIOKMBAdiB 1 HOBUX MOXKIIMBOCTEH
3IACHEHHS TIOKYTOK 3a MPUHIIMIIOM «KJIAIHITH 1 3a0epiTh» ab0 cepBicy MonepeHiX MOOUTFHUX 3aMOBJICHb.
IIpn upomy 3a ominkamu excreptiB, y 2022 pomi yxe mnoHan 17% B2C mpopaxiB y BChOMY CBITI
BiIOYBaJIOCS y PEKUMi OHJIAMH.

[ToTouni puHKOBI TeHHAEHIT (QYHKI[IOHYBaHHS e-commerce IiaTGopM XapaKTePU3YHOThCS IIBUIKOIO
€BOJIIOLI€I0, [0 0O0yMOBJIEHA TEXHOJOTIYHUMH iHHOBALisIMH, 3MIHOIO CIIO)KMBYMX 3BHYOK Ta JWHAMIKOIO
3arajJibHUX JI00AIBHUX €KOHOMi4HMX mpoueciB. OnHi€0 3 KIIOYOBUX TEHACHILIH, SK YK€ 3a3Haqajocs, €
3pOCTaHHsI MOOIUILHOI KOMEPIIii, OCKUTBKHU BCe OlIIbIIe CII0KUBaviB BHKOPUCTOBYIOTh MOOUIBLHI IPUCTPOT JIJIsI
3nifcHeHHs MOKyMoK. e ctumysroe e-commerce maarGopMu ONTHMI3yBaTH CBOi BeO-CATH Ta JOJAATKH IS
MOOUTFHUX KOPHCTYBadiB, 3a0€3MeUyl0un 3pyYHHUI 1 MBHIKUNA TOCTYI IO TOBapiB Ta mochyr. llpu mpomy
BaXXJIUBOIO € TIEPCOHAJII3ALIis, KA CTajla BXKJIUBUM (PaKTOPOM 3aIy4€HHs Ta yTPUMAHHS KII€HTIB. 3aBISKH
TEXHOJIOTISIM BEJIMKUX JaHUX Ta INTYYHOTO IHTENIEKTy, e-commerce IuaropMyd MOXYTh aHaJli3yBaTH
MOBEJiHKY KOPHUCTYBadiB 1 NPOIIOHYBATH iHAMBIAYyalbHi pEKOMEHAalii, L0 MiABHIIYE 3aJ0BOJICHICTbH
KIIEHTIB 1 CTHUMYJIIOE€ TIOBTOPHI MOKYNKW. [Ipy 1pOMy mepcoHami30BaHi MapKETHHIOBI 3aXojaH, sKi
BPaxOBYIOTh IHIUBIAyallbHI YMOJO0AaHHS Ta TOTPEeOW CIIOXKWBA4iB, JEMOHCTPYIOTh BHUCOKHH piBEHb
e(eKTUBHOCTI.
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OxpeMO BapTO BII3HAYUTH IHTETPALIO COLHAJbHUX MEPEX Ta e-commerce IUaTdopM, M0 BUCTYIIAE
XapaKTepHOIO TeHJeHMieo chorofeHHs. ComiampHi Mepexi, Taki sk Instagram Ta Facebook, aktmBHO
BIIPOBKYIOTh (QYHKLII Ui 3A1MCHEHHS MOKYMOK Oe3mocepenHbo depes3 CBOi MIaTGOpMH, IO J03BOJISIE
KOPHCTYBauaM JIETKO 3HaXOJUTH Ta KyIIyBaTH TOBAapH, HE 3aIMIIAI0YH YIIo0IeH] cotianpHi gonatku. Takuit
miaxia opMye HOBI MOKIIMBOCTI TIPOAABIIiB, MO0 30LTBIIUTH OOCST MPOAAXKIB Ta MiABUIIUTH YITI3HABaHICTh
Openny (puc. 2).
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Puc. 2. Ilpiopumemni kananu coyianvrux mepesic ceped b2b ma b2c mapxkemuney y 2024 poyi
Iicepeno: [14]

Takox BapTO Bi3HAYUTH, L0 3POCTAHHS MOMYJISIPHOCTI MiAMMCOK HA TOBapH Ta MOCIYTH Y JAaHUH 4Yac
BU3HAYAETHCS SIK 3HAUYIA TEHICHIIsI pUHKY. ToMy rurat¢opMu eIeKTpOHHOT KOMEPIIii aKTHBHO PO3BHBAIOTh
MOJIeJNIi TIAMUCKH, MPOMOHYIOYM CIIO)KMBa4aM pETYJISIpHY JOCTaBKY TOBapiB, B OCHOBHOMY TakKhX SK
MPOJYKTH Xap4yyBaHHs, KOCMeTHKa abo moOyToBi ToBapu [4]. Lle 3a0e3neuye cTabinpbHAN MOTIK JOXOMIB IS
MPO/IABLIB Ta 3pYYHICTh JUISl CIIOXKMBAYIB, SIKI MOXKYTh aBTOMAaTH3yBaTy OBTOPHI MOKYIKH.

Otxe, 6aunMMoO, IO CydYacHI PUHKOBI TEHJCHIIII (YHKI[IOHYBaHHS IUIATGOPM EIEKTPOHHOI KOMepIii
OXOIUTIOIOTh IIUPOKUH CIIEKTP TEXHOJOTIYHHWX IiHHOBAIi Ta 3MiH y TOBEIIHI croxuBadiB. MoOinbHa
KOMEpIIisg, MepcoHalli3amis, IHTerpalis 3 ComiaJbHIMH MEpeKaMW BU3HAYAIOTh MalOyTHE naHoi cdepn
0i3Hecy, CIPUSIIOYH i1 MOJANBIIOMY aKTUBHOMY 3POCTaHHIO Ta PO3BUTKY.

OCHOBHOIO MMOJATBIIOTO MiBUIIEHHS e(peKTHBHOCTI MapKETUHIOBUX OIO/KETIB y cdepi B2C komeprii
B JJAHWH Yac BUCTYNAIOTh TEXHOJOTii IITYYHOrO iHTENEKTY Ta MALIMHHOTO HaBYaHHSI, SKI MOXYTb 3HaYHO
MiABHIUTH Pe3yIbTaATUBHICTE MAPKETHHTY 32 JOTTOMOTOIO X KIIFOUOBHX MEXaHi3MiB:

— JaHl TeXHOJIOril J03BOJISIOTH 3JIMCHIOBATH TOYHMIA aHaNi3 BEJIMKHX OOCSTIB JaHUX PO MOBEIIHKY
CIIOKMBAYiB, 10 CIpHUsE TIUOMIOMY pO3yMIHHIO iXHIX MOTpeO Ta BHojoOaHb 1 3a0e3medye (GopmyBaHHS
MEPCOHANI30BAaHUX MapKETHUHIOBUX 3aXOAIB, 10 CHPUSIIOTH Oi1bII €(PEeKTUBHOMY 3aJIy4EHHIO Ta YTPUMAaHHIO
KITI€HTIB;

— MallMHHE HaBYaHHSA 3a0e3ledye ONTHMI3allil0 pPEeKIaMHUX OIOJDKETIB IIISIXOM aBTOMATHYHOTO
HaJIAIITYBaHHS CTAaBOK Ta TApPreTUHTY, IO MiABHUILYE PEHTA0EIbHICTh 1IHBECTHLIIH;

— IOTYYHHH 1HTENEKT 3a0e3rnedye OLIbII JOCTOBIpHE MPOTHO3YBAHHS NPOJIAXKIB Ta MOHTY U J1a€ 3MOTY
Kpallle IJIaHyBaTH MapKETHHTOBI CTpATeTii M IMPUEMCTBA;
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— IOTYyYHUH IHTEJEKT 3a0e3Iedye aBTOMATH3AIlil0 TIOTOYHUX BUPOOHUUINX 3aBlIaHb, IO PHU3BOIUTE 10
3HIDKEHHS ONepallifHuX BUTPAT Ta BUBUTFHEHHS PECYPCIB IS CTPATETIYHAX MAPKETHHTOBHX 1HII[IaTHB.

BinnoBigHo, MOKHA CTBEpPAXKYBATH, 10 BIPOBAKEHHS IITYYHOTO IHTEJEKTY Ta MAIIMHHOTO HABYAHHS
y chepy MapKEeTHHIOBOTO IUIaHYBaHHS IO3BOJISE MiANPHUEMCTBaM OYyTH OiNbII aJanTUBHUMU Ta IIBUAKO
pearyBaTH Ha JWHAMIKy pHHKiB. HacmigkoMm 1poro € ¢hopMyBaHHS KOHKYPEHTHHX IEpeBar Ta ITiIBUIICHHS
e(eKTHBHOCTI BUKOPUCTAHHS OI0JKETIB MAPKETHHTY.

BucnoBku Ta npono3uuii. TakuM 4MHOM, IPUXOAUMO 1O BHCHOBKY, IO OIL[IHIOBaHHS €(EKTHBHOCTI
Oro/pKeTiB MapkeTHHTY Ha puHKY B2C BUSBISE KIIOYOBI aCHeKTH, M0 3a0e3MedyloTh MaKCHMAbHY
pEHTA0CNIbHICTh MapKETHHTOBUX 1HBECTHUINIH MmANprHeMCTB. KoHIen s e()eKTUBHOCTI MapKETHHTOBHX
OIO/DKETIB MPH I[OMY IOJISITAE B TAPTETOBAHOMY TiJXOi, SIKHH BKJIFOYAE MMEPCOHAITIZAII0, CETMEHTAIIII0 Ta
OaraTokaHaipHy iHTerparito. OCHOBOIO Takoi KOHIIETIii € BIPOBAPKEHHS HOBITHIX TEXHOJOTIA B
MapKEeTHHTOBY iSIIBHICTH, IO 3arajoM IMiIBHINYyEe e()EeKTHBHICTh MapKETHHTOBHX 3aXO[iB, 3a0e3meuyroun
KOHKYPEHTHI TlepeBard Ta CTiiiKe 3pOCTaHHs Ha JUHAMIYHOMY PUHKY €JIeKTpOHHOI Komepuii. EkoHomiuHa
CYTHICTh JaHOi KOHLENUii mependayae MaKCHMi3allil0 pEeHTa0EIbHOCTI MAapKETHHIOBUX BUTpAT HUISXOM
3a0€3MeUeHHs] ONTUMAIBHOCTI BUKOPUCTAHHS pecypciB. IIpakTHYHO Ie TOCATAETHCS IUIIXOM 3MCHIICHHS
BUTpAT Ha 3aJTy4YCHHs KJII€HTIB Ta MiIBUIIECHHs e(DEeKTUBHOCTI MAPKETHUHTOBHUX 3yCHIIb, IO 301JIbIIYE TOXOIU
mianpueMcTBa. B To# e uYac, BUKOPHUCTaHHS HITyYHOTO iHTEJEKTY Ta MAalIMHHOTO HAaBUaHHS CIIPUSE
3HIDKEHHIO OTEepallifHuX BUTPAT Cy0’ €KTa TOCIIONapIOBaHHS 32 PaXyHOK aBTOMAaTH3allii Oi3HEeC-TIPOIECiB Ta
MTOKPAIEHHSI TOCTOBIPHOCTI IMPOTHO3iB, 0 3a0e3nedye (hiHaHCOBY e(eKTUBHICTH ITPOJAKIB.
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