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CrpateriyHa misUTPHICTD 3a0€3MEUYCHHS IHHOBAIIfHUX TIPOIECIB, MOEIHYIOUH pPO3pOOIeHHS, Oe3mocepenHe
BUPOOHMITBO Ta JAUCTPUOYII0 HOBOI MPOXYKIIi, CIPSIMOBaHa HacamIlepe/l Ha BIOCKOHAJICHHS IPOJYKTIB KOMIaHIi,
B3a€EMO/IIIO 31 CIIO’KUBAYaMH, MOLTYK Ta PO3MIMPEHHS HOBUX PUHKIB 30yTy TOILIO. 3 IIMX MO3HMIiI OLIHIOBaHHS CTpaTeril
yIpaBIiHHS AUCTPHOYWil, sika 3a0e3rnedye 3aJ0BOJICHHS MOTPeO 1 3amuTiB CIOXKHBAYIB, € BAXKIMBUM €TANOM
MiABUICHHS C¢(QEKTHBHOCTI KOMIMAaHil. Y CTarTi BHUKOHAHO OIIIHIOBAHHS CTpaTerii yOpaBIiHHSA PO3MOALIOM
IHHOBAI[IHOT TPOIYKII{ B JIOTICTHIN XIMIYHOI KOMIAHIT 3 MO3UI[i# CIOXKKBAYIB HA OCHOBI KBAJIMETPHUUHOTO MIiAXOIY
Ta HaBEJICHO KOMIUIEKC peKOMeHHaliil momao ii BAOCKOHANICHHS, 1[0 € OCHOBOI AJIS METOOJIOTii BUOOpY HAHOimbLI
00’ €KTHBHOI CTPATETiYHOI albTEPHATHBY B XIMIUHIA KOMIIAHil.
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KBAJIUMETPUUYECKHHN MOAXOJ K OIIEHKE CTPATETHYECKOM
JAEATEJIBHOCTH YIIPABJIEHUA IlHCTPI/IBYI!HEFI NHHOBAIIMOHHBIX
MNPOAYKTOB B MAPKETUHI'OBOMU JIOTUCTHUKE

Crparernueckast  JeSTENbHOCTh  OOECHEUYEHUs  MHHOBAIIMOHHBIX  TPOIECCOB,  codeTas  pa3paboTKy,
HETOCPEJCTBEHHOE IIPOM3BOACTBO W JAWUCTPUOYIMIO HOBOM TPOAYKIMHM, HampaBlIeHa IIPEeKAe BCEro Ha
COBEpPILICHCTBOBAHHUE MPOJYKTOB KOMIIAHUH, B3aUMOJEHCTBHE C IOTPEOUTEISIMH, TOUCK U PACIIUPEHNE HOBBIX PHIHKOB
cOpiTa 1 ToMy 1omoOHOoe. C 3THX MO3WIMH OIEHKa CTPaTernyl YIpaBJeHHsl AUCTPHOYIMEH, KoTopas obecrnednBaeT
Y/IOBIIETBOPEHNE MOTPEOHOCTEH M 3aIpOCOB MOTPEOMTENEH, SBISETCS Ba’KHBIM 3TAIIOM HOBBIIIEHHUS 3(QEKTHUBHOCTH
KOMIIaHHWHU. B cTaThe BBHINONHEHO OLIEHMBAHME CTPATETHM YNpPaBJICHHUS TUCTPHOyNHeH MHHOBAIIMOHHOHN NMPOIYKIHHU B
MapKETHHTOBON JIOTHCTHUKE XMMUYECKOI KOMIIAaHUH C TIO3UINH MOTpebuTeneil Ha OCHOBE KBAIMMETPHUUHOTO ITOAX0/a,
IIPUBEJICH KOMIUIEKC PEKOMEHIALNI 10 €€ yCOBEPIICHCTBOBAHMUIO, YTO SBIAETCS OCHOBOM JUIi METOOJIOTHH BBIOOpa
Hanbosee 0OBEKTUBHOM CTPATErMYeCKO aJbTePHATUBEI XUMUYIECKON KOMIIaHHH.

KiroueBble cjioBa: III/ICTpI/I6yHI/IH, CTparerudeCKas ACATCIbHOCTb, CTPATCIUA, XUMHUYCCKasd IMPOMBIINIIICHHOCTD,
KOMIIaHUA, 1'[0Tp66I/ITeJ'II), HWHHOBAIIMOHHAA MPOAYKIHUA, MAPKETUHIOBAsA JIOTUCTHUKA.
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QUALIMETRIC APPROACH TO EVALUATING THE DISTRIBUTION
MANAGEMENT STRATEGY OF INNOVATIVE PRODUCTS IN MARKETING
LOGISTICS

Strategic activities to ensure innovation processes, combining the development, direct production and distribution
of new products, aimed primarily at improving the company's products, interaction with consumers, search and
expansion of new markets ets. From these perspectives, evaluating a distribution management strategy that meets the
needs and demands of consumers is an important step in improving a company's efficiency. The article evaluates the
strategy of managing the distribution of innovative products in the marketing logistics of a chemical company from the
standpoint of consumers on the basis of a qualimetric approach. According to the results of the evaluation, it was found
that the strategy needs to be improved by increasing the rate of profit compared to the rate of price growth. There is
also a set of recommendations for improving the strategy of managing the distribution of innovative products in
marketing logistics in accordance with the prospects of the consumer, which is the basis for the methodology of
choosing the most objective strategic alternative in a chemical company.

The object of research is the process of evaluating the strategic activities of the distribution management by
innovative products. The information base consists of information-analytical reports of the chemical industry company,
scientific works of domestic and foreign scientists in the field of marketing logistics, innovation marketing and
innovation management, data collected by the author of the chemical industry. In the study, the author used a
qualimetric approach, the Spearman rank correlation coefficient. The obtained results can be further used for research
and comparison of other industrial enterprises in different industries.

Keywords: distribution, strategic activity, strategy, chemical industry, company, consumer, innovative products,
marketing logistics.

IlocTanoBa mpo0semu Ta ii 3HaYeHHs1. ChOTOHI KOMIIaHI{ XiMIYHOI MMPOMHUCIOBOCTI CTHKAIOTHCS 3
TPYAHOIIAMH y MIATPUMII CBOET KOHKYPEHTOCIPOMOXKHOCTI. Lle MOSICHIOEThCSI BIUIMBOM TIOOATBHUX
METaTpeH/iB y PI3HUX Taly3sX, BKIIOUYaloud XiMiyHy. Tomy ayke BaXKJIMBO MaTH YIiTKO pPO3poOIIeHY
CTpaTeTif0 Ta CUCTEMY YIpaBIiHHSI, 3[aTHy pearyBaTd Ha BHYTPIIIHI Ta 30BHIIIHI 3MiHH. bimbrmicts
ICHYFOUMX METOJIIB OIIIHIOBaHHS CTpaTerii € 3arallbHUMHU 1 TPYHTYIOTHCS JIMIIE Ha BHYTPINIHIX Oi3Hec-
MOKa3HUKAaX, BOHU HE BiJI0OpakaloTh €PEKTHBHICTh PUHKY, siIka 0a3y€ThCs, TIEPII 3a BCE, HA CIIOKUBAIIBKUX
OIliHKaX. bimple TOro crparteris cy4acHOi KOMIaHIi NMOBHWHHA BiJNOBITATH IHTEpecaM CIIOKHBAdiB 1
0COOIIMBO 11€ CTOCYETHCSI BUPOOHHUIITBA Ta PO3MOBCIOKEHHS 1HHOBAIIHHOT TPOAYKIIii.

AHaJi3 ocTaHHIX AocCHiTKeHb Ta myonaikaniil. O0’€KTOM OCTIIKEHHS € TPOIECH OI[IHIOBAHHS
CTpaTerivuHoi AisTIbHOCTI YNPaBIiHHA AMCTPUOYIi€I0 iHHOBAIIHHUX MpPOMYyKTiB. Tak, 6arato JOCIHiTHHKIB
i IKPECITIOI0Th, M0 CTpaTerist TUCTPUOYIT M 30yTy 3aliMae KIIFOYOBE MICIle B MTOPIBHAHHI 31 CTpaTeTisIMU
KOMYHiKaliil, ToBapy Ta niHoyTBopeHHs. Takum ynHOM, AMiko C. [1] BU3HaUae «cTpaTerito NpoJaxiBy SIK
iaH Oi3Hecy WIOAO TOro, SIK 3aliMaTHCs MPOAaXeM TOBAapiB Ta MOCHYT Ta 30UIBLHICHHSM MpPUOYTKY.
Crparerii mpoaaxis, sIK HPaBHIO, PO3POOJIAIOTECS aIMiHICTpalLli€l0 KOMIAHII pa3oM i3 MeHeIKepaMmu 3
MIPOaXyY, MAPKETUHTY Ta PEKJIAMH.

3ontepc, Cinxa ta Jlopumep [2] BHU3HA4YarOTh «CTpareriro 30yTy» SIK «IJiaH, 3a JOMOMOIOI SKOT'O
oprasizallisi BUKOHY€E CBOI (QPYHKIIT 30yTy, HMUISMH SKOTO € TPOJaXK MPOAYKIIi 4u mociyr abo Te  iHIe, a
TaKkoXX 30UnbIIeHHS NpUOYTKY 3a paXxyHOK OPTaHIYHOIO 3pPOCTaHHS. BaknnBoro yacTHHOI cTpaTerii
MPoIaXiB € BU3HAYCHHS KIIIEHTCHKOI 0a3M Ta PO3yMiHHS JOJaHOI BapTOCTIi, SIKY Ballla OpraHi3ailis MOXe
MPUHECTH BAIIUM KITIEHTaM.

HubSpot Inc. [3] 3a3Hauae, MmO «cTpareris MpoAaXiB — Ie MiAXiA 10 MPOAAXKY, IO JIO3BOJIIE
TOProBOMY MpPEACTABHULTBY pPO3MIIlyBaTH KOMIAHiI0 Ta ii TOBap JUId HALUIIOBaHHS Ha CII0KHMBAYiB
3HAYYIIUM, TU(epeHIiHOBaHIM CIIOCOOOMY).

Cropbaxa K., Paitanc JI., Jlesic I. Ta Henonen C. [4] BU3HA4alOTh, 110 «CTpaTerii MPOJaKiB MAarOTh
3HA4YEHHS Ui TpoLecy MpoAaxiB Ta iHTepQelcy MpoJaXiB HE TIIBKH 3 KII€HTaMH, ajleé W ycepeauHi
oprasizariii».

TakuMm 4MHOM, BUXOSIYU 3 TIPOBEJCHOTO JIOCIHI/PKEHHS KOHIIEMIIiH, MOKHA 3a3HAYUTH, 10 «CTPATETis
auctTpuOywii / 30yTy» € YaCTMHOIO 3arajbHOI cTpaTerii KOMIaHii, OCHOBHOIO METOI0 SKOi € He JIMIIe
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JOBEJIEHHS MMPOIYKIIii 10 CIIOKUBAYiB, a i BpaXyBaHHS BJIACHHUX iHTEPECIB.

BaraTto BUeHMX BHBYAIOTh OCOOJIMBOCTI IHHOBAIlii Yy MapKEeTHHTY Ta iHIMUX cdepax OizHecy. Tak,
Imnsmerko C. [5] po3poOMB «METOAONOTIYHWEN MiAXiA A0 YHpPaBIiHHS IHHOBaliWHOIO IiSUTBHICTIO
MIAIPUEMCTB Ha OCHOBI TPWHIUIIB MapKeTWHTy iHHOBamid. [lpaktmyna peamizamis [ga€  3Mory
LiIecnpsMOBaHOMY YIPaBIiHHIO 1HHOBAlLli€l0 Ta BIPOBA/KEHHIO PHHKOBO-OPIEHTOBAHOI cTpaTerii
IHHOBAIITHOTO PO3BUTKY JJIsl HAIL[IOHATBHIX BUPOOHHKIBY.

Babenko B. [6], [7] mocmimkyBana «mporec popmamizaliii yrnpaBiiHHS TEXHOJOTTYHAMHA 1HHOBAIIISIMID».
Le#t aBrop Ta Pomanenko lO., SkmmoBa JI. Ta Hakicko A. [8] po3pobminm «aeTtagpbHy MOJENb
OaraTokpuTepialbHOI ONTUMI3alii yMpaBiIiHHSA iHHOBAIIfHAM NpPOLECOM Ha MIiAMPUEMCTBI B YMOBax
PHU3HKIB, KA IMOBHICTIO OMHUCYE TUHAMIKY JOCTIKYBAaHOTO TIPOIIECY».

[lepepsa II., becnposzannux O., TrormikoBa B., Kosamoa B., Kymima O. ta lopoxor O. [9]
BJOCKOHAJIHMIN «METOAMKY BiAOOpY iHHOBAaLiHHMX MPOEKTIB 32 PEUTHHIOBOIO OLIHKOKI iX EKOHOMIYHOI
eeKTHBHOCTI». BOHU 3ampomoHyBali «IIpPOBECTH IHTErpOBaHY OILIHKY, fKa Mependavae paHKyBaHHS
MIPOEKTIB 3a PIBHEM OKPEMHX IMOKA3HHUKIB €KOHOMIYHOI €()eKTHBHOCTIY.

JocuTh TPYHTOBHE JOCHIDKEHHS 3 OI[HKH PO3MOMAITY B CTpPAaTerivHOMY YINpaBiiHHI 3HAWUILIO
BiOOpakeHHsI B Mpansx 3apyObKHMX Ta BITUM3HSAHHMX BueHHMX. 3Jokpema, Xyanr C., I[zsa X. [10]
3alpoTNOHYBaB «MYJIFTUMOJANBHY OIMIHKY anroputMmy posnoniny (EDA) Ha ocHOBI KoomepaTHBHOL
KJIACTepu3allii, sika MOXKe He TUTHKH e(DeKTUBHO OCTIKYBATH Ta €KCIUTyaTyBaTH MEPCIEKTHBHI PETIOHH B
MPOCTOpi TIOUIYKY, ajie i OTPUMYBATH III00ATBHUN ONTHMYM, IO MEPEBEPIIYE TUTIOBUI MYyIbTHMOIANbHA
EDAy.

Banr JI., ®an X., I'onr T. [11] 3amponoHyBanm «MeTOA BHPIIICHHS, SKi BHIW ONTHUMI3aIlii cTpaTerii
3aKymiBeNlb CIIiji 3aCTOCOBYBATH Ui PO3IPIOHMX TOPTOBIIB y pi3HUX cdepax, MO3UTHBHI cTpaTerii abo
KOHCEPBATHBHI CTpaTerii».

Kyp6ameka JI., Inpuenko T. ta Kamupyc 1. [12] 3anpononyBanyu “KOMIUIEKC MapKETHHTOBUX CTpaTeTii
PO3MOAIIBYOI AISUTBHOCTI B CLILCHKOTOCIOAAPCHKOMY HiAMIPUEMCTBI”.

Homimyx 1. [13] 3ampornoHyBaB «BUMIpSATH €(QEKTUBHICTH MapKeTHHTOBOi (200 po3MOALILYOT)
cTparterii, BUKOPHUCTOBYIOUM «MAapKETUHTOBY Biagady SK BIAHOILICHHS YHCTOrO JIOXOLy OO BHTpAT,
MMOHECEHWX Ha MapKETHHIOBY IisUTbHICTH». Takok IeW aBTOp 3amporioHyBaB e(eKTHBHICTH pearizallii
MiANMPUEMCTBOM MapKETHHIOBOI CTparerii Jisi BUMIPIOBaHHS CYKYITHOCTI TaKMX MOKa3HUKIB: Je0ITOpChKa
3a00proBaHICTh 3a TOBapH, POOOTH, MOCIYTH HA KiHENb POKY; YMUCTHH IOXiJ Bif peami3amii MpomyKIIii;
3araibHUN TPUOYTOK; TPUBANICTE 000pOTY AeOITOPChKOi 3a00proBaHOCTI 32 TOBApU; MapKETHHTOBI
BUTPATH; YaCTKa MAPKETHHTOBUX BUTPAT Yy BUTPATAX MiJANMPHUEMCTBA Ta 1HIII.

[lepcayn H., Bynxays-Jlxexcom M., CkpuBen M. [14] anamizyioTh «aBI MOAEHl JJIS OIIHKA
CTpaTerivyHOi MisIBHOCTI: KOHTPOJNBbHUH mepernik kmouoBux oImiHok (KEC) ta SMM, Buapinsaore ix
MOPIBHSJIbHI XapaKTEPUCTHKI.

Pusepa b., bekep I1., [Tana ®., Oncuna JI. [15] po3po0stioTh «UiTICHHUN SKICHUN OaraTopiBHEBHIA Ta
OaraToniapOBUN MiaXia n0 omiHKH. Lle moB’s3ye OaraTopiBHEBI I1iJTi, MPOEKTH Ta IHTETPOBAHI CTPATETIi».

Hopron C., Minatr A., Egsapac b., T'ipdin M. [16] Bu3HauaioTh OILiHEHI cTpaTerii, Lo
BUKOPUCTOBYIOTHCS «OpraHi3allisiMi Ta pO3pOOHUKAMH MIPOTPaM JUIsi CTBOPEHHS CITPOMOXKHOCTI OI[IHIOBATH
MporpaMu CBOET poO0YO0T CHITH Ta ISt ONTUCY PAaKTOPIB YCHIXy Ta OTPUMAHUX YPOKIBY.

Piaranen [[x. [17] mocmimkye «pi3Hi cTpaTerii OIiHKK Ipo0OIeM IIaHyBaHHS, 110 MPEACTABISIIOTHCS K
npoOJeMu 3aJI0BOJIEHHSI OOMEXeHb a00 3aJI0BOJICHOCTI, 1 MpEeCTaBise€ CTpaTerii OIiHKH, 3aCHOBaHI Ha
napaieibHii abo mepeMexoBaHiil OIIHI KUTbKOX (OpMYIJI, i TOKa3ye, 10 Mpu 0arathox MmpodieMax Ie
MPU3BOAUTE JI0 CYTTEBOTO MOKPAIIEHHS Yacy poOOTH, 1HO1 Ha KiIbKa TOPSAKIB BEIMUUHIY.

Kapa H. [18] mpucsuye mpoOiieMaM «OLIHKM BIUIMBY 30BHILIHBOTO CEPENOBUINA HA MisUTbHICTH
MiAMPHUEMCTBAY.

Casunpka H., Umine X., I'pabunsaukosa O., Ilymkina O., Bakymiu M. [19] nocnimkyroTs «dakropu
COPUMHATTS CTWIIB YOPABIiHHSA 3 METOI 3a0e3mnedeHHs] Oe3nekru (yHKUIOHYBaHHSA MiANPHEMCTBA B
KOHTEKCTI TpaHchopMallii colliallbHOi CHCTEMH TIPHU peatizallii cTpaTerii, CIpsMOBaHUX Ha ii pO3BUTOKY.

Cepenunceka B., 3aropogus O. [20] «HEOOXigHICTh BHKOPHCTAHHS IHHOBALIMHUX I1HCTPYMEHTIB
VIOpaBIiHHS Ta HUIAXIB iX iHTErpauii Al pO3BUTKY CTPATEriyHOrO HampsIMKy KOMIIaHii, cucreMaTH3aiii
METOJIIB CTPATETIYHOTO YIPABIIHHS IHCTPYMEHTaMH Ta 1X peanizarii».

[opikoB A., babenko B. [2]1] mponoHywoTh «BUKOPHUCTOBYBATH JETCPMIHOBAHMH MIAXIN ISt
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MOJIETIIOBAHHS Ta BHUPIIIEHHS MOYATKOBUX 33/1a4 y BUTIISAI AMHAMIYHOI 3a/1a4l yIpaBIiHHSI MiHIMaKCHOIO
nporpaMoro (onTuMisauisi rapaHToBaHoro pesyibrary) IIII1 Ha 3amaHuii MOMEHT yacy 3 ypaxyBaHHSIM
PU3HKIBY.

Opnak pobaemMaTrKa OIiHIOBAaHHS CTPATETIYHOI AisUTBHOCTI YIPABIiHHS AUCTPUOYII€I0 1HHOBAIITHAX
MPOAYKTIB Y MAPKETUHTOBIH JIOTiCTHIII 3aIMIIA€THCS HEBUPIIIEHOIO.

Mera i 3aBaanHsi crarrti. MeTor0 CTaTTi € OWIHIOBAaHHS CTPATEeTiYHO MiSJIBHOCTI YIMpPaBIiHHS
TUCTPUOYIIEIO BIAMOBIAHO 1O OCOOMMBOCTEH 1HHOBAIIMHOI MISTTBHOCTI MIANPUEMCTBA Ha OCHOBI
KBJIIMETPUYHOTO TIIXOAy. 3aBAaHHSA NAHOTO JOCHIMKEHHA TOJATAloTh y: 1) TOpIBHSUIBHOMY aHawi3i
napameTpiB iHHOBaWiiHOI MPOAYKUil KOMIIaHil XiMiuHOI ramysi; 2) po3paxyHKy iHTETPOBaHHUX MOKa3HHUKIB
OIIIHIOBaHWX TIapaMeTpiB; 3) OLIHIOBaHHI BIAIOBIIHOCTI MK HOPMAaTHBHOIO Ta (PAKTHYHOIO CTPYKTYPOIO
MMOKa3HUKIB 3a koedimienToM Cripmena; 4) ¢popMyBaHHI KOMITIEKCY PEKOMEHMAIIH MI0/I0 BAOCKOHAJICHHS
cTparerii ynpaBiHH JUCTPUOYLIE€I0 IHHOBAIITHOT MPOAYKIIIi B MAPKETUHIOBIi JIOTiCTHIIL.

Buknan ocHoBHOro Matepiany Ta OOIpYHTYBaHHS OTPHMMAaHHUX pPe3yNbTaTiB AochifkeHHs. HaykoBo-
TEXHIYHE OHOBJICHHA €KOHOMIKH € TPIOPUTETHUM HANPSIMKOM PO3BUTKY OyIb-SKO1 AepiKaBH, BKIIOYAIOYN
VYkpainy. [HHOBamii € kimrodoBuM (akTopoM ycmixy Oi3HeCy Ta OJHMM i3 MeraTreHACHIId XiMi4HOT
MPOMHCIIOBOCTI.

Buxonmsum 3 1poro, iHHOBAIifHWI PO3BUTOK XIMIYHOI TPOMHCIOBOCTI BHMarae (opMyBaHHS
CIPUATIMBUX EKOHOMIYHHMX, MPaBOBUX Ta OpraHizalliiHUX YMOB s (YHKIIOHYBaHHS CyO’€KTiB
TOCIOJapIOBaHHs Ha BHYTPIIIHBOMY Ta MiXKHApOJAHOMY pHHKax. lle BMMarae BIpOBaKEHHS TEXHIYHOTO
3akoHOmaBcTBa €C MO0 PO3BUTKY XiMiYHOI MMPOMHUCIIOBOCTI, PEryTIOBaHHS KOHKYPEHTHUX BiTHOCHH MIXK
KpaiHamM¥, BUPOOHHUIITBA MiHEpaJbHUX NOOPHB Ta XIMIYHOI MPOMYKINI 3 BITYM3HSHOI CHUPOBUHH. Takum
YHHOM, €(eKTHBHA CTpaTeris NOBWHHA Y3rO/KYBaTHCS 3 TPUHOWIAMU YIPABIiHHSI I1HHOBALiSIMHU
(peamizamisi UIHHOCTI, BHWKOPHCTaHHS 1HCAMTIB, OpI€HTOBaHI Ha MalOyTHE JiJepH, CTpaTeriuyHe
CIpsSAMYyBaHHS, CHUCTEMHHMH TIiAXiA, aJanTUBHI CTPYKTYpH, IHHOBallilHA KyJIbTypa Ta YIPaBIiHHA
HEBU3HAYCHICTIO). [li TNpUHIMNKM TTOBMHHI CTAaTH OCHOBOK JUUIS KOHIICIIIi OIHKM Oi3HEC-cTparerii
IHHOBAIIMHOTO MMiIIPUEMCTBA.

[lincymoByroum, Ha Kaib, MPOOIEMH OIIHKA CTPATETil YIpaBIiHHS JUCTPUOYIIEIO B TIPOIIEC BUITYCKY
IHHOBAIIHUX TPOMYKTIB 3 YpaxXyBaHHIM MapKETHHTOBUX OPI€EHTHUPIB, HEJOCTATHHO MOCTiMKeHI. XiMidHa
MIPOMUCJIOBICTh TaKOX HE € MIMOOKO HociimkeHow. OJHaK IIe Mae MaTH BHpINIAJbHE 3HAYCHHS IS
€KOHOMIYHOTO 3pDOCTaHHS B CyYacHUX peainisfx. ToX METOI CTaTTi € OIliHKa CTpaTerid YIpaBIiHHS
PO3MOIiIOM IHHOBAIITHOT TPOAYKIIii HA XIMIYHHX MiAMPHEMCTBAX BiIMIOBIIHO /IO MEPCIIEKTUB CIIOKHUBAYA.

3rifHo 3 momnepeAHiMu AociiukeHHsMHu [22], [23], cTpaTerito JOIIBHO OIIHIOBATH 3 TOYKH 30Dy
CTMOXKMBa4ya, BUKOPHCTOBYIOUM JBa (DaKTOpPH: LIHU HAa TOBapW KOMIIAHIl Ta 3HAYEHHs MOKA3HUKIB, IO
BpPaxoOBYIOTb BHIOJM CIIOKMBA4iB BiJi BUKOpPHUCTaHHS ToBapiB. Lle mingXig Moke CTaTh OCHOBOIO IS
OIIIHFOBaHHSI CTPATET1YHOI isUTbHOCTI YIIPaBIiHHS TUCTPUOYIIEI0 IHHOBAIlIHHUX TPOAYKTIB.

Tox o0’exktom pnocmimkenHs mu obpamu [IAT «Cymuximopom». s xommnanis € BigomMuMm
MiANPUEMCTBOM XiMIYHOI IPOMHUCIIOBOCTI B YKpaiHi, 10 BUTOTOBJISIE MiHEpaibHI JOOpUBa, KOATYJISIHTH Ta
JO0O0ABKH JI0 LIEMEHTY, KUCJIOTY, JIOKCH]l TUTaHy, IITMEHTH Ta 1HII BUIM XiMiYHOI TPOIYKIlii. ACOPTUMEHT
npoaykuii, mo BupoOsieTbest [IAT «CyMuXIMIPOMY, € JOCUTh IMUPOKUM, OJTHAK CTAHOM Ha rmodaTok 2020
p. 63,6% mnpomyKIlii, MO0 BUIYCKAEThCS MIANPUEMCTBOM, € MiOKCHA TuTaHy. KpiMm Toro, 3 BiaxoiiB
TUTaHOBOTO BUPOOHUIITBA BUIOTOBISIETHCS CyJb(ar 3aiiza, 0 MOXE BHKOPHCTOBYBATHCS K KOPMOBA
nobaska. Baprto 3a3zHaumth, mo Ha Teputopii Ykpainm [TAT «CyMuxiMmnpom» € €IHMHUM BUPOOHHKOM
niokeuay TuTaHy (MpoayKiis minnpuemctBa « KpbIMCKHI TUTaH» BIJICYTHS HA PUHKY YKpaiHH Yy 3B’SI3KY 3
anekcieto APK) [24]. Lli Buam nmpoaykuii MpakTHUYHO HE 3ajeXaTb BiJ CE30HHHX (DaKTOpiB Ta MAaloTh
BHUCOKHWH €KCIIOPTHUN TTOTEHITialI.

JlaHa KoMIlaHisi BHKOPHCTOBYE CTpaTerif0 peajizaimii KOHKYPEHTHOI TMepeBard JUlsl YHpaBIiHHS
MPOLECOM JUCTPUOYLIT iIHHOBALIHOT TPOIYKILii.

3Ha4YeHHs [MOKa3HMKIB, 110 BPaXOBYIOTh IIE€PEBAry CIIOKUBAYiB BiJl BUKOPUCTAHHS JIOKCUAY TUTAaHY Ta
cyabdaTy 3aiza, po3paxoByEMO Ha OCHOBI MapaMeTPiB OL[IHKH, XapaKTePHUX JJIs I[UX BH/IIB 1HHOBAI[IHHMX
MPOAYKTIB. Y naHiil poboTi MU po3risggaeMo 6 OpeH/IiB AIOKCUy TUTaHY, IO BHITYCKAIOTHCS KOMIAHIEK:
SumTITAN R-204, SumTitan R-206 (cranmapthi mapku), SumTitan R-2041, SumTitan R-2061, SumTitan
R-2071, SumTitan R-208 (ta6x. 1) Ta 4 mapku cynbdaty 3amiza: mapka A, mapka B, mapka C, mapka F
(tabm. 2).
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Tabnuys 1
XapakTepucTHKA TI0KCUIY THTAHY
Hioxcun | Pyrunena | Po36imro- | Hducnep- | [lokpus- | ["apanTiitnuii
. . . ITacnopr
Tpoykr TUTaHY, tdopma, 104a TOBaHICTh, | HICTb, TepMin Seamen-
Mac.4acTKa, | MacoBa | 3/1aTHICTb, MKM, /M2, 30epiraHHs, .
% yacTtka, % | yM. oA makc. 1 MaKc. POKIB Hoett
SumTitan R-204,
SumTitan R-206 94 97 2000 45 25 1 1
(ctanpmapr)
SumTitan R-2041 94 97 2050 40 24 1 1
SumTitan R-2061 94 97 2000 40 24 1 1
SumTitan R-2071 95 98 2100 35 24 1 1
SumTitan R-208 93 98 2100 35 24 1 1
Optimal value 95 max 98 max | 2100max | 35min | 25 max 1 max 1 max
Weighting 0,16 0,16 0,16 0,16 0,16 0,1 0,1

% . B o
— mactopt Ge3nedHocti: 1 — macnoprt €, 0 — macmopT BiACYTHIH.
Jlorcepeno: BnacHi po3paxyHKH (Ha OCHOBI [24])

Jis po3paxyHKy iHTETPOBaHHMX IMOKAa3HHKIB BU3HAYEHO BaroBi XapaKTEPHUCTHUKU OJMHWYHUX MOKA3HHUKIB.
OCKiNbKM TOKa3HUKH € PIBHOBKJIMBHMH, IX 3BaXyBaHI OIIIHKM € Maibke OIHaKoBUMH. Po3paxyemo
iHTerpalibHi 3HAYEHHS Ha OCHOBI MiJXO/AY, BUKJIIEHOTr0 y poboTtax [22], [23]:

N

2000

P =0.16 94—{: 16 w—am —alﬁﬁ—alﬁ“j—al 1—(:1 1=0 954
standard ~0- 10 a0 G T A 100 T 045 025 oy o T
P =016 94—|:a1r5 9?—915 miD—Dlﬁﬁ—Dlﬁ 24—n:all—rgnl 1=0 966
SumTitan R-2041 =2 2 T2 g T 0q00 40 025 1 1 T
P =0,16 94—|::|1:ii w—DIﬁEDDD—Dlﬁﬁ—DIﬁH—DI 1—(:1 l=u:: 963:
SumTitan R-2061 =5 g 5 T2 g " 000 40 25 1 q
P =0.16 95—015 93—01521[’0—01535—@1524—01 1—(:1 1=u:: 994:
SumTitan R-2071 75 28 g 5 T2 g T 00 35 25 1 oy T
P =0.16 93—0 16 93—0 16 HDD—D 16 35—9 16 24—[: 1 I—D 1 1=u:: 990
SumTitan R-208 =0 I g e A g T 100 T 35 25t g 1 o
Tabnuys 2
XapakTepucTHKA cyJbdary 3aiaiza
< Q
== ) ) ] -
=) o o - > %
sz | | B3| EX| L Z_ %€ |2z |§ |z &%
= + 2 L% | 45 EEG| 2 = . ==
8 % o o) 2 O 22| g &5 = 2 g 53 8
3 B9 = 5 S22 S El eyl & o & g g E
E&ﬁ g o g © = S| BES| % QE =% E o 2
[poaykr 2 EO 5 S S>| g8l s8a| 52| 52| 82|28 3
N g S E 5 E X E>»5% g S g s oS | =g ©
g ol < g 2 S| 85| 8 25| < © 5 -3 &
o & @ % a gl F el 2 A < 59 &
S 8 3 s 5, 8 a =35 g 2 el 9 8 & 2.9 £
& S S 2 S 2 2| 8= 3| & S S S8
= = ss | g8 £ 8 3 = = g =
5 S = S = Els T =
[s2]
Mapka A 35 25 42 36 5 - - - 1|1
Mapka B 18 13 35 30 6 - - - - 1|1
Mapka C 39 28 47 39 5 - - - - 1|1
Mapxka F 42 30 50 42 4 6.1 10 | 100 | 30 | 1 | 1
OnTHMAE:-He 42 max |30 max| 50 max 42 max |4 min| 6,1 min | 10 min 10.0 39 1 1
3HAUYCHHS min min max |max
Baromicts 0.1 0.1 0.1 0.1 01 | 0075 | 0075 | 0,075 | 0,075 | 01 |01

* — HOPMYBaHHS MTOKa3HUKA: — IOKa3HUK HE HOPMY€ETbCS;
** — macnopt 6e3medHocTi: 1 — macmopt €, 0 — macmopT BiACYTHIH.

Iicepeno: BiacHi po3paxyHKu (Ha ocHOBI [24])
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P =ﬂ135ﬂ1 iﬂl4{ﬂ13qﬂl4—ﬂltﬂlyﬂﬁm

MapEa A0 40 30 50 42 5 1 1

P ﬂnlaﬂlliﬂIE{ﬂlgqﬂl4{H1—Dltﬂ4M

aapEa BT 500 e 3 50 42 6 1 1

P 4n3?ﬂ12?ﬂ141ﬂ133ﬂ14—01tﬂ1Pﬁﬁs

aapra €= 20 T 1 ]

30 50 42 1 100

amﬂ41—ﬂ1—ﬂl?ﬂ1—ﬂ1?ﬂmy—ﬂmy~ﬂmﬁﬁ—

4007520 10 12 v0. 12 =1
ST i T R

Buxoasum 3 BuimeHaBemeHol iHGoOpMaItii, OIiHUMO BiIIIOBITHICTE MK HOPMATHBHOIO Ta (haKTHIHOIO
CTPYKTYpOIO MOKa3HKKIB 3a KoedimienroM koperiiii panry Cripmena (K) (tabi. 3).
Tabnuys 3

B3aemo03B 130K HOPMATHBHOIO Ta GAKTHYHOI0 PSIAY MOKA3HUKIB 3 TOUKH 30pPYy CHIOKMBAYa
nporsrom 2012-2019 pokis pist IIAT «Cymuximnpom»

> < _ — E%q{ g;
o e > © El=, <
g 5 s | Eg| 2&] 8
5 a, < I = m
£ | S| I | Ef| =g ¢
o o = = Mm ==
HopmatuBHuil noka3Huk, Xi = i = = % § z 2
g 2 2 =%| 2| 2
< 5 & g | 22| &
& T SE| 8
8 ~
2012
Temn 3pocTaHHsl LiH Ha MPOAYKIIO 101,6% 1 2 -1 1 1
Temn 3pocTaHHs 3HAYEHHS MOKA3HUKA BUTOJT 100% 2 1 1 1
2013
Temn 3pocTanHsl LliH Ha MPOAYKIIIIO 96,6% 1 1 0 0 1
Tewmmn 3pocTaHHs 3HaUE€HHS MOKA3HUKA BUTOJ 101,4% 2 2 0 0
2014
Temn 3pocTaHHsl LIiH Ha MPOAYKIIIIO 127,8% 1 2 -1 1 1
Temn 3pocTaHHs 3HAYEHHS MOKA3HHUKA BUTO]T 99,6% 2 1 1 1
2015
Temm 3pocTaHHs I[iH HA MPOYKIIIO 148,9% 1 2 -1 1 1
Temn 3pocTaHHs 3HAYEHHS MOKA3HHUKA BUTO]T 103,2% 2 1 1 1
2016
Temn 3pocTaHHsl LIiH HA MPOIYKIIiO 101,3% 1 2 -1 1 1
Temn 3pocTaHHs 3HAYCHHS MOKAa3HUKA BUTOJT 99,7% 2 1 1 1
2017
Tewmm 3pocTaHHs IiH HA MPOYKIIO 98,6% 1 1 0 0 1
Temm 3pocTaHHs 3HAYECHHS MOKA3HUKA BHIOJ 101,5% 2 2 0 0
2018
Tewmm 3pocTaHHS IIiH HA TPOIYKIIIO 102,3% 1 2 -1 1 1
Temn 3pocTaHHs 3HAYCHHS MMOKAa3HUKA BUTOJT 98,6% 2 1 1 1
2019
Tewmm 3pocTaHHS IIiH HA TPOIYKIIIO 104,6% 1 2 -1 1 1
Temn 3pocTaHHs 3HAYEHHS MOKA3HUKA BUTOJT 99,6% 2 1 1 1

Joicepeno: aBTOPCHKI PO3PAXyHKH

OTtxe, MPOTAroM aHaNi30BaHOrO MepioAy Mmoo 3HaueHb Koediuienta Croipmena (tabm. 2) ans
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CIIOKMBAYIB NTaHWW TIOKa3HWK, 3a BHHATKOM 2013 1 2017 pp., mopiBHIOE -1, TOOTO CITOCTEpPIra€ThHCS
HETaTHBHE CIiBBiJHOMICHHS, OCKIIbKM MOKAa3HWKU PO3MILICHI Y 3BOPOTHOMY MOPSAKY, IO CBIAYUTH MPO
HEeraTuBHY KopeJsiiro. 3poctanus koedimieara Cripmena mo +1 y 2013 ta 2017 pp. cipuarHEHO THM, IO
KOMIIaHisl BHECJIA 3MIHH JI0 CTAaHAAPTHUX MapOK IOKCHIY THUTaHy, IO MPU3BENO IO 30UIBIICHHS IepeBar
CTO’KHMBAaYiB, a MOJANBII 3MiHU MapoK AI0KCHIY TUTaHy OyJIM MEHII 3HAYHUMH.

Onnaxk To# ¢axT, mo koedinient CrnipMeHa OTpUMaB eKcTpeManbHe 3HadeHHs -1 mpoTsrom 2014-2016
POKiB BKIIFOYHO, HE O3HAUaE, 10 AiSUTbHICTH KOMIAHIl Opi€HTOBaHA HA 3HIDKEHHS pe3ylnbTaTHBHOCTI. [lepmmn
3a Bce, BapTo 3a3HauntH, mo y 2014 ta 2015 pokax BimOymocs 3HaYHE 3pPOCTaHHA IIH Ha MPOAYKIIO,
BUKJIMKaHE HECTaOUIbHICTIO BHYTPIIHBOI CHUTyaulii B Kpaini. BiAmoBimHo, Temm 3pocTaHHS MOKa3HUKA
BATOY OYB MEHIITUM, HI’K TEMI 3pOCTaHHS IiH. X04a KOMIaHisl IOCTIHHO BIOCKOHAIIOE CBOIO TPOAYKIIIFO,
BKJIFOYAIOYH BHUITYCK HOBHX MapoOK TIOKCHIY THTaHy Ta Cyib(daTy 3amiza, IX XapaKTepHCTHKH CYTTE€BO HE
BiJPI3HAIOTHCS, IO € TPUYMHOIO MOBUTFHOTO 3pOCTaHHS MOKA3HUKA BUTOIH 3a pokamH. [IpuunHoO0 1bOTO €
Te, 10 AIOKCH]I TUTaHy € IPOJYKTOM 3 YHIKaJIbHUMH BIACTUBOCTSIMH — FOJIOBHUM O1TUM GapBHUKOM Y CBITI.
Ocpb YoMy BHECEHHSI CYTTEBHX 3MiH Yy L€l IPOIYKT € JOCHTH CKJIQJHHM IIPOIIECOM, KU MOXKE MPU3BECTH
JI0 HETaTMBHUX HACHIJIKIB, HAPUKIAJ, 30UIBIICHHS PO3YMHHOCTI JIOKCHIY TUTaHy a0o MiJBHUIICHHS HOro
3IaTHOCTI B3a€MOJIISATH 3 KUCIIOTAMH Ta JIyTaMH, 1110 € HeOaKaHUM.

BucHOBKH Ta mepcneKTHBH MOAAJBIINX JOCHiIKeHb. 3TiTHO 3 BHIIECKa3aHUM, MPOIEC peaizalrii
CTpaTerii yCKIAAHIOETHCS TOTOYHHUMH OOCTaBMHAMH 1 BHMara€ WIiATPUMKH Ta KOHTPONI 3 OOKy
kepiBHHLTBa. KpiM Toro, ans BIOCKOHAIICHHS CTpaTerii yHpaBiiHHS AMCTPUOYIIEI0 TakoX HEOOXiTHO
CTeXXUTH 32 OCHOBHMMH MDKHAPOJHUMH TEHICHIIIMA B XIMiYHIH TPOMECIOBOCTI Ta BpaxOBYBaTH
JTUHAMIKY OCHOBHHX ITOKa3HHUKIB MIOAO XIMIYHOT MTPOMHUCIIOBOCTI Ha CBITOBOMY PHHKY. BifmoBimHO, MOXKHA
3a3HAYUTH, M0 KOMIaHII TOTPIOHO TEperNITHYyTH Jilo4y CTpaTeriro YHpaBIiHHS AUCTPUOYIIEIO,
BpaxoBylourd (DaKTUUHUIA cTaH MOKa3HWKIB. OTKe, MOXKHa 3allpONOHYBaTH BHUKOPHCTOBYBaTH CTpPAaTETilO
iHHOBamiii y po3mnozim. KpiM Toro. He3Bakalouum Ha 3pOCTalOUYy BaXIIMBICTH I€] Tamy3i y CBITOBOMY
MacmTaldi Ta HasBHUHA MICIEBHH TOTEHIIaN, yKpaiHCbKa XiMiuHa MPOMHCIOBICTh MOTPeOye IOAATKOBHX
KalmTalbHUX BKJIAJCHb Ta MOJAIBIIOTO PO3BHTKY. IlepCrieKTHBHM TOJANBIIMX IOCTIIKEHb Y i ramysi
MOBMHHI OYTH CIpsIMOBaHI Ha JOCIHIHKEHHS Ta TOPIBHSAHHS IHIIMX MPOMHUCIOBUX MIAMPHUEMCTB Pi3HUX
rauxy3ei.
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