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CTPAT"EFI‘IHI/II‘/JI MAPKETUHI'OBAM MEHEI)KMEHT B YMOBAX _
HUPPOBI3ALIL: AHAJIITUKA JUHAMIKHU TA CTPYKTYPHUX TPAHC®OPMAIIIN
DIGITAL-PUHKY

Bcmyn. Possumok yugpogoi exonomiku cymmeso 3MiHIOE YMOBU QYHKYIOHY8AHHS NIONPUEMCME, DOPMYBAHHS
iXHIX KOHMKYpEHMHUX nepesdas, W0 8UMA2AE NePeOCMUCIEHHA KIACUYHUX MoOeell CImpameziyHo20 MapKemuHz08020
MEHeONHCMeHmY.

Memoro cmammi € docnioumu egoNIOYII0 CMPAMeitH020 MAPKEMUH208020 MEHEeOICMEHMY NIONPUEMCMEA 8
YyMOBAx yughposizayii, npoananizyeamu OUHAMIKY ma cmpykmypui mpancgopmayii digital-punxy, pospobumu
Hanpsamu adanmayii MapKemuH208ux cmpameziti NIONPUEMCME 8 HOBUX YMOBAX.

Memoou. Buxopucmanna memodie aHanizy, NOpPiGHAHHA | MeOPemUiHO20 V3a2aibHeHHs 003680UN0 00CAIOUMU
KOHYenyii cmpameziuHo20 MAapKemuH208020 MeEHeOdCMeHmY, npoaHnanizyeamu cmat digital-punky 6 Vxpaini ma
PO3POOUmMU HANPAMU 800CKOHANEHHS MAPKEMUHE08UX CMPAmMezitl Y HOBUX YMOBAX.

Pesynomamu. Y cmammi 6U3HAYEHO CYMHICMb OCHOBHUX KOHYENyili CMpameziuHo20 MApKemuHe08020
MeHeOICMeHmy NIONPUEMCMBA, 30Kpema, KIacuyHoi Konyenyii cmpameziunoco mapkemuney, kouyenyii Marketing
4.0/5.0, meopii mepedcesux eghexmie ma KOIAOOPAMUBHO20 MAPKEMUHZY, NPEOCMABNIEHO 3ICIAGIEHHS eleMeHMIE
moOeneti 4P i 4R, sike demoncmpye 102IiKy ixHboi mpancgopmayii; npoananizosano oocseu i Cmpykmypy VKpaiHcbKo2o
punky digital-pexnamu: OuHamiKy ceemenmy NIAMHO20 NOWYKY AK MPAOUYIIHO HAUOLIbUL020 1i020 eleMenma,; memnu
3pocmanisi GIOHOCHO HOBUX, KiieHmoyenmpuunux ceemenmie — Influencer Marketing, SMM, SEO ma Digital
Development; cmpykmyphi 3minu MeOitino20 pUHKY 3a (opmamamu pekiamu; nepepo3nooin punky misxe mobile- ma
desktop-cnooicueannam xKoumenmy 3aeanom i Ha npogionux niamgopmax Facebook i YouTube; cgpopmyrvosaro
NPAKMUYHI peKoOMeHOayii 01 noOy00su cucmemu CmpameziyHo20 MapKemuHe08020 MEeHeONCMEHMY NIONPUEMCMEA 8
CyuacHux ymosax yugposizayii.

Bucnoexu. Bcmanogneno, wo epekmusHicms cmpamezivno2o MapKemuH208020 MEHeONCMEHMY NIONPUEMCEA 8
YMOBAX CMPYKMYPHUX 3MIiH 1 KpPU3OBUX WIOKI6 BUSHAUAEMLCA Nepexooom 00 eHyukoi mooeni 4R, nocmivimum
MOHIMOPUHEOM Mpanchopmayiil. punky, oupepenyiayicio cmpameziii 3a YUPPoOSUMU KAHALAMU MA 30AMHICIIO
OnepamusHo nepepo3nodiIimu pecypcu i KomnemeHnyii 8i0N0GIOHO 00 3MiH 308HIUHLO20 CepedosUUa.

Kniwouosi cnosa: mooenv 4P, modenv 4R, knacuuna KoHyenyis cmpameziyno2o MapKemuney, KOHYenyis
Marketing  4.0/5.0, cmpamezisn npoexmysanns —KIIEHMCLKO2O WLIAXY, Meopis Mepedcesux egexkmie ma
KOIA60pamueHo20 MapKemuney, CmpameiuHuil MapKemuH208Ull MeHeOICMeHM NIONPUEMCMEA.
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STRATEGIC MARKETING MANAGEMENT IN THE CONDITIONS OF
DIGITALIZATION: ANALYSIS OF DYNAMICS AND STRUCTURAL
TRANSFORMATIONS OF THE DIGITAL MARKET

Introduction. The development of the digital economy significantly changes the operating conditions of
enterprises and the formation of their competitive advantages, which requires a rethinking of classical models of
strategic marketing management.

The purpose of the article is to investigate the evolution of strategic marketing management of an enterprise in
the context of digitalization, to analyze the dynamics and structural transformations of the digital market, to develop
directions for adapting marketing strategies of enterprises in new conditions.

Methods. The use of methods of analysis, comparison, and theoretical generalization allowed us to explore the
concepts of strategic marketing management, analyze the state of the digital market in Ukraine, and develop directions
for improving marketing strategies in new conditions.

Results. The article defines the essence of the main concepts of strategic marketing management of an enterprise,
in particular, the classical concept of strategic marketing, the concept of Marketing 4.0/5.0, the theory of network
effects and collaborative marketing; presents a comparison of the elements of the 4P and 4R models, which
demonstrates the logic of their transformation; analyzes the volumes and structure of the Ukrainian digital advertising
market: the dynamics of the paid search segment as its traditionally largest element; growth rates of relatively new,
customer-centric segments - Influencer Marketing, SMM, SEO and Digital Development; structural changes in the
media market by advertising formats, redistribution of the market between mobile and desktop content consumption in
general and on the leading platforms Facebook and YouTube; formulates practical recommendations for building a
system of strategic marketing management of an enterprise in modern conditions of digitalization.

Conclusions. It has been established that the effectiveness of strategic marketing management of an enterprise in
conditions of structural changes and crisis shocks is determined by the transition to a flexible 4R model, constant
monitoring of market transformations, differentiation of strategies by digital channels, and the ability to quickly
redistribute resources and competencies in accordance with changes in the external environment.

Key words: model 4P, model 4R, classical concept of strategic marketing, Marketing 4.0/5.0 concept, Customer
Journey Design Strategy, theory of network effects and collaborative marketing, strategic marketing management of
the enterprise.
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Beryn.

CrpiMKka 1udpoBizallis eKOHOMIYHHX MPOIECIB KapAWHAIBHO 3MiHIOE YMOBH (DYHKIIIOHYBaHHSI PHHKY
peKIaMu Ta MapKEeTHHIOBUX KOMYHiKalild, nepeTBoproroun digital-cepenoBuiie 3 AONOMIKHOTO KaHATy
NPOCYBaHHS Ha BH3HAYAIBHHH NPOCTIp (OpMyBaHHS KOHKYPEHTHHX IIepeBar MiANPUEMCTB, IO POOHTH
aKTyaJbHUM TIEPEOCMUCIICHHSI KJIIACHYHUX MOJIENEH CTPaTeriYHOT0 MAapKETHHIOBOTO MEHEKMEHTY — BiJ
koHuenuiit ®. Kornepa Ta I1. Joiins g0 cyuacnux minxoxais Marketing 4.0/5.0, pecypcroi Teopii Ta Teopii
OUHAMIYHUX 30i10HOCTEH — y KOHTEKCTI HOBUX peaniii mudpoBoi ekoHoMmikH. OcoOIMBOi TOCTpOTH IS
npobnematika HaOyBae JIst ykpaiHcbkoro digital-puHKY, SIKMH YITPOJIOBXK OCTaHHIX POKIB MPOWIIOB Yepe3
KiJIbKa TOTY)KHUX 30BHIiIIHIX 10KiB — maHjaemiro COVID-19 ta noBHOMacmiTabHe BTOprHeHHs pd, — 110
CIPUYMHHIIN CYTTEBI KOJMBAaHHS 00CATIB PEeKJIaMHUX OIO/DKETIB, EPEPO3MOALT YaCTOK MK TpaauLiHHUMH
i HOBMMH CETMEHTaMH PUHKY Ta 3MiHYy MOjeNell CIOKUBaHHS HU(POBOIO KOHTEHTY. 3a TaKUX YMOB
TpaauLiiHi, JIHIAHI MOZAEI CTPATEriyHOro IIaHYBAaHHS MAapKETHHTY BUSBIISIOTHCS HEJOCTATHBO THYYKHUMU
JUIL aJIeKBaTHOTO pearyBaHHsS Ha TYypOYJIEHTHICTh HM(POBOrO CepeloBHIIA, MO0 NOTpedye IIUOIIOro
EMITIpUYHOTO PO3YMIHHS peasIbHOI JTUHAMIKK U CTpyKTypHHX TpaHchopmaii digital-puHKY SK miarpyHTs
s GpopMyBaHHS €EKTHMBHUX YHPaBIIHCHKUX pimeHb. Came TOMYy AOCHIIKEHHS KUIbKICHUX MOKa3HHKIB
po3BuTky digital-pekiaMu B O€HAHHI 3 TEOPETUYHUM OCMUCIECHHSIM Cy4aCHUX KOHIIEMIIIM CTpaTeriayHoro
MapKETUHTY € aKTyaJIbHUM 3aBJJaHHSIM €KOHOMIYHOT HAyKH, [0 Ma€ SIK TEOPETHYHE 3HAYCHHS JIJISl PO3BUTKY
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Teopii MapKETHHTOBOTO MEHEKMEHTY, TaK 1 CYyTTE€BY MPAaKTUYHY LIHHICTH JJIS MIATPUEMCTB, 3aIliKaBICHNUX
y moOyIOBI aJanTUBHHUX, KOHKYPEHTOCIIPOMOXXHHMX MAapKETHHTOBHX CTpaTerii B yMmoBax LU(pPOBOI
CKOHOMIKH.

Oraspn giteparypu.

Knacuyna xonuenuist ctpareriunoro wmapketuHry @. Kotmepa r1pyHTyeThcst Ha wmozemi STP
(Segmentation—Targeting—Positioning) ta mapkerunr-mikci 4P (Product, Price, Place, Promotion), sixuii 3
gacoM posmupeHo 10 7P (momatkosi enementu — People, Process, Physical Evidence). CyTHicTs miaxomy
MOJISITa€ B CHCTEMHOMY IIOCHIJOBHOMY aHaJli3i PUHKY: KOMIaHis CETMEHTYE PHHOK 32 BH3HAYCHUMHU
KpUTEpisiIMU, O0Mpae LiNbOBI CETMEHTH, (POpPMY€ YHIKaJIbHY PUHKOBY TO3HUIIIO, MiJ 5Ky BHOYIOBYETHCS
KOMIUIEKC MAapKEeTHHTOBUX 1HCTpyMeHTiB. Crpareriunuii mapketuHr y TpakTyBanHi @. Kotmepa €
($yHKLI€I0, IHTErPOBAHOIO B 3arajbHUN IUKI yNPaBIiHHA MiANPHUEMCTBOM — BiJl aHaJi3y MapKETHHTOBOTO
Cepe/IoBHIA 10 PO3POOKH, pealtizalii Ta KOHTPOII0 MapKETHHTOBHX IUIAHIB, OPI€EHTOBAaHUX MEpeayciM Ha
3aJTOBOJICHHS ITOTPeO CIOKMBAYa K BUXIAHY TOUKY CTBOPEHHS IIHHOCTI [8§].

Konnenmis I1. Jloing TpakTye MapKeTHHT 4epe3 CTBOPEHHS IiHHOCTI it akimioHepiB (shareholder
value), iHTerpye HOro s MAOCSTHEHHS TOJIOBHOI METH MEHEIKMEHTY KOMMaHii — Makcumizamii
JIOBTOCTPOKOBOT JIOXiTHOCTI JUist akmioHepiB. OCHOBHA BiIMIHHICTh KOHIIENIIiH MONATAE Y KPUTEPIAX OIIHKA
e(eKTUBHOCTI MapKeTHHroBoi ctpaterii: y @.Kotnepa — me 3a/10BOJICHICTh 1 JOSJIBHICTH CIIOKHBada SIK
nepeyMoBa pUHKOBOTO ycmixy, y I1.J[oins — npupict akiioHepHOi BapTOCTI SK KiHIICBHIA 1 BUMIpIOBaHHUN
pe3yJIbTaT MapKETUHTOBUX pillicHb. BogHOYac 00MABI MOJIEITI € B3a€MOIIOB’ I3aHUMH, OCKIJIBKH OJTUH i IX1]1
nae iHCTpyMeHTapiii (OpMyBaHHS PHHKOBOI MPOMO3WIi, IHIIWA — KpPUTEpiil OLiHKH ii €KOHOMiYHOi
JOLIBHOCTI [2].

JloriyHMM IHCTPYMEHTOM ajamnTallii KJIaCUYHUX MOJIEICH CTPAaTEridyHOro MAapKETUHTY JIO YMOB
nuGpPOBOro cepeloBuIa BUCTynae Monenb 4R, 3aBmaHHSIM SKOI € IOMOBHEHHS, IHTErpalisi Ta PO3BUTOK
TPAOUIIIHHOTO KOMIUICKCY MapKeTHHTY 4P BIiAMOBIZHO MO pealiii CydacHOro ITM(GPOBOrO CYCIIJILCTBA.
Mogens mepeopieHTOBYe CTpaTeriuHe IUIaHyBaHHA 3 MPOAYKTOLEHTPUYHOTO MiAXOAQy Ha Oe3rmocepenHro
IUQPPOBY B3aEMOJIIO 3 KIIEHTOM 4Yepe3 HOTHPH B3a€MOIOB'S3aHI KOMIIOHEHTH: Recognize (posmizHaTH)
IOTIOBHIOE KJIACHYHE pO3yMiHHSA Tpoaykry # puHKYy (Product), ¢okycyrounck Ha imeHTHbIKAIT
IHIMBIIyaJIbHOTO CIIOKMBaya 3a JOMOMOrow 300py ¥ aHamizy aanumx; Reach (oxomutH) po3smmproe
TpaauuiiHuil enement 30yty (Place), 3abe3meuyroun rHy4Ki OMHIKaHaJIBHI TOYKH JOCTYIY IO KJIi€HTa B
oHnaitH-cepenopuli; Relationship (B3aeMuHM) BHBOAWTH KiacwdyHe IpocyBaHHs (Promotion) Ha piBeHB
noOyaoBr Oe3NepepBHOro, JOBrOCTPOKOBOIO # 1HTEPAKTHBHOIO Jialory 31 cmoxusadem; a Return
(ToBepHEeHHsI) JIOTIYHO JOMOBHIOE MiHOBY Tomituky (Price), 3mimyroun ¢GoKyc Ha BUMIpIOBaHHS
(iHAaHCOBOTO pe3yJbTaTy, MAPKMHATIBLHOTO MPUOYTKY Ta oKynHocTi iHBecTuwii (ROI) mudpoBrx kaMnaHii.

EBomronist KJIacMYHMX €JIEMEHTIB MapKEeTHHr-MIKCYy B Mekax Mozeni 4R, ommcaHa aBTOPCHKUM
KOJICKTHBOM [5] HalfsICKpaBillie TPOCTEIKYETHCSA HA TIPUKIIAI pocyBaHHs: ko 3a ®.Koriaepom Promotion
nepeadavanso MacoBe OJHOCTOPOHHE iH(OPMYBaHHS CIIOKHMBaya, TO B HU(POBOMY CEPEIOBHINI IeH
€IeMEHT TpaHC(HOPMY€EThCS B TMOOYIOBY IHTEPAaKTHBHUX KaHANIB KOMYHIKamii, fKi 3a0e3MeqyroTh
JIBOCTOPOHHI 3B'I30K 32 MiHIMAJIbHUX BUTPAT 1 YMOKJIUBIIIOIOTh IIEPCOHAI3AIII0 KIIEHTCHKOTO JOCBIIY Ha
OCHOBI aHajizy Benukux nanux (Big Data), BogHOYac BHMMAararuu Bijfl TPaaUIiHHOIO CTPATETid4HOIO
IUTaHYBaHHS THYYKOCTI JJIsl LIBHJIKOTO pearyBaHHsA Ha AWHaMiuHi 3MiHM puHKY. [Ipm mpomy mozens 4R
(YHKITIOHY€E K OCHOBa IU(PPOBOI CTpaTETii MiAMPHEMCTBA, SKOMY MIAMOPAIKOBaHI BCi iHINI iHHOBaIilHI
THCTPYMEHTH OHJIAMH-MapKETHHTY — TUIATGOpMHU JaHUX, KOHTEHT-MapKeTHHT, aBTOMAaTH30BaHa peKiiama
(DSP) ta cuctemu oriHtoBaHHS edeKTUBHOCTI. [HTErpartis nmudpoBux Oi3HEC-MOIeNe, KaHATIB 1 aHAIITUKA
BEJIMKHUX JIAaHUX Y KJIacH4Hi MpolecH IutaHyBaHHS (kKomruiekc 4P ta mogens cermentauii STP) dopmye
JIIEBY CTpaTeriyHy CHCTEMY, OpieHTOBaHy Ha kepiBHUKIB BuIoi jJaHku (CEO Ta CMO) s npuitHATTS
YIPaBIiHCHKUX PillIeHb HA OCHOBI TOYHHX JaHUX [5].

VY tabnuni 1 HaBeneHO 3icTaBneHHA eneMeHTiB 4P 1 4R, ke neMoHcTpye J0TriKy IXHBOT TpaHchopmalii.

InTerpamis ximacuynoi momem 4P i3 mimkuran-cuctemMoro 4R 103BOJISE€ KOMIAHISIM JIOTIOBHHUTH,
PO3BHBATH 1 alaTyBaTH TPAAUIIHHY MaPKETHHTOBY CTPATETIO JI0 BUMOT IIH(PPOBOT EKOHOMIKH.

Konuenuiss Marketing 4.0 omucye mepexi TpaguuiiHOro IUIIXy croxkuBaua (Aware, Appeal, Ask,
Act) 10 po3mmMpeHoi MoJeni, Mo BKIOYae eran «Advocatey», OCKUIBKH JyMKa JIpy3iB Mae BeIMUYE3HHH
BIUIMB Ha CIIO)KMBYY TMOBEJIHKY B yMoBax Hu(poBoi B3aeMomnoB'szaHocTi. Konnemnisi ¢okycyerscs Ha
MIHJIMBIA IWHAaMilll pMHKOBOI BIaJM Ta NapajoKcax, sSKi BHHHUKAIOTh 4epe3 3B'sA3aHicTh (connectivity),
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AKTHBI3aIlif0 CIIOKUBUHUX CYOKYIBTYp, IO (HOPMYIOTh TOBEIHKY CYYacHOTO CITOKMBada, OOTPYHTOBYIOUH
HEOOXITHICTh TIEPEXO/y BiJl KIIACUYHOTO MAapKETUHTY J0 OMHIKaHAJILHOI MOJeIi B3aeMoii. Takui Imiaxis
MOETHY€ OHJIAMH- 1 o(hNaifH-KaHAIH B €IMHWH, OS3IIOBHUHN CIIOKHUBYMK IOCBiA. JIOTIYHUM MPOTOBKEHHAM
miei koHmentii ctama Marketing 5.0, sika posrisimae TexHomorii mst oociyroByBanHus moactsa (Technology
for Humanity), To0TO mepexi BiJi OMHIKQaHAJILHOCTI J0 IHTETpaIlil IMTy4YHOTO IHTEJICKTY, BEJIUKUX JAHUX,
MIPEAVKTABHOI aHATITHKA Ta I1HIIMX TEXHOJIOTi HOBOT'O TIOKOJIHHSA Oe3mocepeaHh0 B MapKETHHTOBI
cTparerii KOMITaHIi, IO JO3BOJIIE IIEPCOHATI3YBaTH KOMYHIKAIlif0 B MacmTabi Ta aBTOMAaTH3yBaTH
MPUHHATTS MapKETUHTOBUX pillleHb. TakuM YHHOM, HACTYIHHUM eTam eBOJIOINIl BigoOpaxkae pyX Bif
MPOCTOTO BHU3HAHHS MHU(POBOTO KaHAITY SK PIBHOMPABHOTO 3 TPAAHIIUNHUM 110 cucTeMHOl Al-opieHTOBaHOI
Tpa"cdopmarii BCbOT0 MUKy CTPATETi9HOT0 MapKETHHTOBOTO MEHEIDKMEHTY [6, 7].

Tabnuys 1
Mopaeas 4P i 4R B ymoBax uugponoi Tpancdopmaiii
EnemenTn Enxementn CyTHicTs inTerpanii Ta Tpancgopmanii
mopei 4P moneai 4R

Po3pobka cTaHmapTH30BaHOrO MPOMYKTY il MacoBi PHHKOBI
Product Recognize CEerMEHTH 3aMiHEHa BHKOPHCTAHHSM INH(PPOBUX TEXHOJOTIN s
CtBOpeHHs Inentudikamis Ha | ineHTHdIKAMI] Ta po3Mi3HABaHHS YHIKAIBHAX MOTPEO KOHKPETHOTO
LIHHOCTI OCHOBI JAHUX criokuBava.  BigOyBaeTbcs — mepexijy A0  IHOWBIAyaJIbHOTO

TIO3HIIIOHYBAaHHS Ta MIEPCOHAITI3aLI1.

3amina oOMexkeHOi Mepexi (PI3MYHHX TOCEPEeIHUKIB Ta TOPTOBHX

Place Reach :
. ., | TO4oK Oe3mepepBHUM LU(POBUM OXOIUICHHAM CIOXHBada Yy BCIX
JlocTaBka OMHIKaHATbHHAN . .
. . MOXKJIMBUX OHJIalH-KaHaiax. ToBap cTae JOCTYNHUM Yy TOYII
LIHHOCTI JOCTYII G N . .
HaMO1IbLIO] 3pYYHOCTI IS KIII€HTA.
. . . Ilepexin Bix OZHOCTOPOHHBOTO MAacoBOro iHGOPMYBaHHSA MO
Promotion Relationship PEXIL Bl O p . bopmy woA
L . | moOynoBu MOBrOCTPOKOBOTO, IHTEPAKTUBHOTO Ta B3a€MOBHUTiTHOTO
Komynixkanis InTepakTuBHUN . . .
. . . JIBOCTOPOHHBOTO  Jiajlory 3  KJIIEHTOM 32  MIHIMaJbHHUX
IHHOCTI Jianor S
KOMYHIKaI[ifHUX BUTpAT.
Return BcranoBnenHst (ikcoBaHOi LiHM TpPaHCHOPMYETHCS B IJUHAMIUYHE
Price . . [IHOYTBOPEHHS Ta MOCTiiiHE BHUMIipIOBAHHS OKYITHOCTi 1HBECTHIIiH
. . ®iHaHCOBUHI . .
OOMiH LIHHOCTI —— BiJ B3aemoii 3 koxxHUM KiieHToM (ROI, CAC, LTV) y peansHOMY

4aci.

JDicepeno: copMoBaHO aBTOpaMH Ha OCHOBI [2, 5, 8].

Ha cydacHoMy etami TJ100aibHOT €KOHOMIKHM BiZIOYBa€ThCSA MapajurmMajibHa 3MiHA: TEpexii Bif
BIIPOB/KEHHSI 1307b0BaHUX [T-IHCTpYMEHTIB JI0 TNPOEKTYBaHHS MIUTICHUX IMQPOBUX EKOCHUCTEM.
udposizamis ocTaTo4HO BTpaTHia CTaTyC JOJATKOBOI KOHKYPEHTHOI IepeBard, TpaHc()OpMYBaBLIMCH Y
0a30By YMOBY PHHKOBOT'O BIDKHBAHHS, - IMIJAMPHUEMCTBA, HE3JaTHI IHTETPYBaTH BIIACHI MPOILECH B THYYKI
MUQPPOBI CTPYKTYPH, ONUHSIIOTHCS y CTaHi CTPATETiYHOI BPA3IMBOCTI MEpe/I TEXHOJIOTTYHO BOJATHIBHICTIO
Ta MIBUJIKOIO 3MIHOIO CHOXHMBYMX maTepHiB [3]. YacTo HayKoBII TPaKTYIOTh IMH(PPOBY TpaHCHOPMAILIO SK
rMOOKe MepeTBOPEHHs Oi3HEC-MOJIesIel — CTBOPEHHS aJalTUBHUX CHCTEM, 3AaTHHUX 10 CAMOPO3BHUTKY IIi[
BIUIMBOM KIJIFOYOBUX UHMHHUKIB. YKpaiHCbKHMH Oi3HEC INEMOHCTPYE MpPH [bOMY YHIKQIBHUH clieHapiit
nmpoBoi aganTaiii, 1€ TEXHOIOTIl CTalM (YHJAMEHTOM PE3WIbEHTHOCTI: JEIEeHTpalli3alis JaHuX depes
XMapHi pilIeHHS BUCTYIA€ CTPATEri€r0 MiHiMi3amii omepariiiHuX pU3WKIB B yMOBax iH(QPacTpyKTypHOI
HECTaOUTPHOCTI, COliaJIbHA BINMOBINANBHICTE 1HTETPYEThCS Oe3mocepeHbo B IM(POBY apXiTEKTypy
OpeHay, a po3poOKka cucTeM, L0 30epiraioTh (QYHKIIOHAIBHICTH 3a YMOB EHEPreTHYHHX Je(ilUTIB
(o¢maiiH-TuTaTexi, CHHXPOHI3aLisl JaHUX MPU CIadKoMy 3B'SI3KY), GOpMye aJanTUBHICTH Oi3HEC-NPOLECiB.
3a BusHayeHHsM O. ['ym3p Ta M. Taauipkoro, mudpoBa eKOCHCTEMa € IHTEIPOBAHUM CEPEIOBHUIIEM, IO
3a0e3reuye CHHEPTiI0 ONepamiiHoro YIpaBIiHHS H aHATITUKA BEJIMKUX JaHUX, CTPYKTYPHO CITHPAIOYUCh HA
IBi MIJICUCTEMH — THYUYKY MEpexXy (QYHKIIOHAIBHUX CY0'€KTiB-IIApTHEPIB Ta TEXHOJIOTIYHY iH(PpacTpyKTypy
(imrerpamito CRM, ERP i Big Data 3 incrpymentammu mryuHoro intenekty) [10]. Ilepexim mo
€KOCHCTEMHOT'0 MHUCIICHHSI CTBOPIOE HEOOXIIHE IMiIIPYHTS JUIsl BUJYYEHHS BAPTOCTI 3 HIIEBOTO TIOTIHTY, 110
BiJIMTOBi/Ta€ TEOPIi «IOBroro XBOCTay.
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HayxoB1i moBOasTE, IO CTpaTeris MPOEKTyBaHHA KiieHTchKoro nurixy (Customer Journey Design)
BIUIMBA€ HAa KIIEHTCHKUH JOCBIA 1 MOBEAIHKY CIIBTBOPEHHS LIHHOCTI B OMHIKaHaJIbHOMY CEPEIOBHILI.
Crimparodnch Ha MOJIENb «CTUMYI—opranizM—peaxiiisn» (SOR), po3risinaroTs 40TUPH BUMipH IPOEKTYBAaHHS
TOYOK KOHTaKTy — TEMaTHYHY 3TypPTOBaHICTh, IOCIIOBHICTh, KOHTEKCTHY UYTIWBICTH Ta 3B'A3HICTH
touchpoints — sIK 30BHIIIHI CTHMYJH, HIiICTh BHMIpiB KJII€EHTCHKOTO IOCBiAY (aeKTHBHHUH, KOTHITUBHHH,
¢Gi3WYHUH, peNsUiiHuIE, CEHCOPHUM, CHMBOJIYHMN) K BHYTPIIIHIM CTaH CHOXHBa4ya, a MOBEIIHKY
ciiBTBOpeHHs miHHOCTI (value co-creation behavior) — gk moBemiHKOBY peakiiifo. JlomaTkoBuii aHami3 3a
BIKOBHMH TpyTaMu (TIOKOJIIHHS Z TIPOTH 1HINUX) BHUSBUB, mo s digital natives TeMaTH9HA y3TOKEHICTh
CWIBHIIIIC BIUIMBAE Ha KOTHITUBHUHI JTOCBIJ, a 3B'I3HICTh KaHATIB — Ha aQ)eKTUBHUIA JOCBIJ, SKHI TTOCUITIOE
{XHIO TOTOBHICTb JIO CITIBTBOPEHHS IIIHHOCTI TTOPIBHIHO 31 CTApIIMMH CTIOXKuBadami [3, 9, 12].

Teopiss MepexkeBUX e(eKTiB Ta KOJIa0OPaTHBHOTO MAapKETHHTY 0azyeThcs Ha IIHHOCTI IHU(POBOTO
MPOAYKTY, SIKAM BU3HAYAETHCS MacIITaOOM Mepexi KopucTyBauiB. [lpu npomy Bimomuii 3akoH MeTkanga
MOSACHIOE JTOMiIHYBaHHSl TaKMX TiraHTiB, sk Meta um Apple, ne ekocucTeMHa CTIiMKICTh POOMTH mepexin
KIII€EHTa J0 KOHKYPEHTa E€KOHOMIYHO HEAOIUIPHHM, a MepeXeBHH e(eKT, CIUparodnch Ha mpami M.
Kacrensca Ta K. lIBaba, BUCTymae roJ0BHUM 3amoOIKXHUKOM pUHKOBOI eposii [3, 11, 13]. MapkeTunrosa
MOJIEeJIb MPHU LIOMY TPaHC(HOPMYETHCS BiJl TPAHCAKIIKHOI JIOTIKK J0 CHCTEMU Kojadopallii 31 CIIoKUBaYeM
SK prosumer: MiKpo- Ta HaHOIH(IIOGHCEpH CTalOTh E€(PEeKTHUBHIIIMMH 32 MAaCIITa0HWX JAEpiB JTyMOK
3aBISAKH JIii B HIlllaX «JIOBrOT0 XBOCTa» 3 MaKCHUMAallbHO BHCOKHMM pPiBHEM JIOBIpH BCEpENWHI CHUIBHOTH, a
user-generated content GopMmye MepexeBuil ePEKT JOBIpH, OCKUIBKM PEKOMEHJIAIliS BiJl IHIIOTO
KOpHCTYyBada CIPUUMAEThCA CIIOKMBadeM SIK BaroMmimmii 3a odimidHy koMmyHikariro opermy [1]. Takum
YUHOM, YCHiX MAIPUEMCTBA Ha Cy4acHOMY IU(PPOBOMY PHHKY BHU3HAYA€ETHCS WOTO 3IaTHICTIO
IHTErpyBaTUCSl B LUTICHY UU(PPOBY E€KOCHUCTEMY, N CKJIaJHHH KITI€HTCHKHH HUIIX BUCTYIA€ TOJOBHUM
MPOIYKTOM, & CIIOKUBA4 — aKTUBHHUM CITIBTBOPIEM I[IHHOCTI.

Merta gociigKeHHs .

Meta JOCHIKCHHS — JOCHIJUTH CBOJIOIII0 CTPATEriyHOTO MAPKETHHIOBOTO MEHEIKMEHTY
MIANPUEMCTBA B yMOBax mudpoBizallii, mpoaHalizyBaTH AMHAMIKY Ta CTPYKTYpHi TpaHcdopmarii digital-
PUHKY, PO3pOOUTH HAIPSIMH afanTallii MApKEeTHHTOBUX CTPATETiH MiIPUEMCTB B HOBUX YMOBaX.

Marepiaju i MeTOAU AOCTiTZKEHHSI.

VY nmocmijkeHHI BUKOPHCTAHO CTATUCTUYHI JaHI IIOJMO OOCSTIB 1 CTPYKTYpU YKpaiHCBKOTO PHHKY
digital-pexmamu 3a 2018-2026 pp., SKi OXOIUTIOIOTH 3arajbHy IUHAMIKY PHHKY, MOKa3HHUKH CETMEHTY
TUTATHOTO TIONIYKY, OKPEMHX KIIEHTOLUEHTPHYHHUX HAIPSMIB, CTPYKTYpy MEIIHHOrO pUHKY 3a (hopmaramu
pexiaMu Ta po3noais mobile- i desktop-Tpadiky B MeniiiHii peknami. Y mporieci JOCTiKEHHsT 3aCTOCOBAHO
3araibHOHAYKOBI METOAM aHAIi3y Ta CHHTE3Yy — Ui BUOKPEMJICHHS CTPYKTYypHUX eneMeHTiB digital-puHKy
Ta y3arajlbHeHHS 3aKOHOMIPHOCTEH HOTO PO3BHTKY; MOPIBHSHHA — JUIS 3iCTaBJICHHs JMHAMIKHA Pi3HUX
CerMEHTIB PHHKY Ta BHSABJICHHS BiIMiHHOCTEH y TXHil CTIHKOCTI O KpU30BHX IIOKiB; CTATUCTUYHUI aHANi3
— st OOYHMCIIEHHS TEMIIiB HPUPOCTY Ta CKOPOYEHHS OOCATIB PUHKY Ta MOT0 OKpPEMHX CETMEHTIB 3a
JOCTIDKYBaHUN TIEPIOM; CTPYKTYPHHM aHami3 — JJjis JOCHI/DKeHHS 3MiH 4acToK (opMariB pekiiaMu Ta
MPUCTPOIB CHOXHMBAHHS KOHTEHTY; METOJl TEOPETHYHOTO y3aralbHEHHS — JUisi (OpPMYBaHHS BHCHOBKIB
IIOA0 B3a€MO3B'SI3KY EMIIPUYHUX TEHACHLIN 13 IMOJOXEHHSAMH PO3IVIIHYTHUX KOHLEMLIH CTpaTeriyHoro
MapKETHHTOBOTO MEHEJDKMEHTY ITiIIIPUEMCTBA.

Pe3yabTaTtu gociaixkeHHs.

PosrnsHyTi TeopeTHdYHI KOHIETIii OMUCYIOTh MepeXid BiJl TPaIUIiHHOTO 0 OMHiKaHaIbHOTO U Al-
OpIEHTOBAHOTO MApKETHWHTY Ta 3pOCTaHHS PoJii MH(POBUX KOMIETEHIH SIK cTpaTeridHoro pecypey. s
MEPEBIPKH 1IUX MOJIOKEHb MPOBEJICHO aHalli3 KIYOBUX KUIbKICHUX TMOKa3HUKIB PO3BUTKY BITYM3HSHOIO
digital-puHKy 32 ocTaHHI poKH. 30KpeMa, ZOCIiIKEHO 3araibHy TUHaMiKy o0cariB puHky digital-pexiamu B
VYkpaiHi Ta OKpeMO — JUHaMiKy CETMEHTY IJIaTHOTO MOIIYKY SK TPaAULIHO HalOUIBIIOTO HOro elneMeHTa;
MPOaHaIi30BaHO TEMIIM 3POCTAaHHSA BIJHOCHO HOBHX, KIIEHTOLEHTPUYHUX cermeHtiB — Influencer
Marketing, SMM, SEO Tta Digital Development; oxapakTepu30BaHO CTPYKTYPHi 3MiHU MEIIMHOT0 PHHKY 3a
(dopmaTramMu peKiiaMu; OL[IHEHO Mepepo3noiin Mix mobile- Ta desktop-criokuBaHHSM KOHTEHTY 3arajioM i
Ha npoBigHux 1wiathopmax Facebook 1 YouTube. Takuit miaxin 103BOJIsE EPSHTH BiJ| KOHIIEIITYaIbHOTO
ocMuciieHHs 1H(poBoi TpaHcopMmarlii MapKeTHHTY JI0 ii eMIIPUYHOrO0 BUMIPIOBAHHS Ta OOTPYHTYBaHHS
MPAaKTUYHUX BUCHOBKIB JJISl CTPATETiYHOTO MapKETHHIOBOTO MEHEPKMEHTY MiANPHEMCTBA.

179



Exonomiunuii uaconuc Bonuncwvkozo nayionanvnozo ynieepcumemy imeni Jleci Yxkpainku

AHaIni3 JaHuX, TPEICTaBICHUX Ha pHUC. |, 3acBimMUye CTIKY TEHJICHIIIO pPO3BUTKY puHKY digital-
peKJIaMH TMPOTATOM JOCTIKYBAaHOTO Tepiomy: oOcsar puHKY 3pic i3 5,2 mipa. rpH. y 2018 p. 1o
nporao3zoBanux 25,1 mupa. rpH. y 2026 p., M0 CBIAYATE PO MaibkKe IM'ATUKpaTHE 3pOCTaHHS PHHKY MEHII
HIX 32 gecatTiwmiTra. YmpomoBx 2018-2020 pp. pHHOK JeMOHCTpYBaB IMOMipHI, IPOTe CTaOUTBHI TeMIH
MPUPOCTY, L0 BioOpa’kalo MOCTYIIOBY, €BONIOLINMHY HU(POBi3alil0 peKIaMHUX OIOPKETIB KOMMAaHiM.
Pizke npuckopenns 3poctanns y 2021 p. MOXHa MOSICHUTH NPUIIBUAIICHUM mepexofoM Oi3Hecy B digital-
kaHamy B ymoBax nannemii COVID-19: oOMexeHHs 0¢iaiiH-aKTUBHOCTI, 3aKPUTTS TPAJIMIIHHIX KaHAIIB
KOMYHIKAIli 31 CHOXXHBadeM Ta CTpPIMKE 3pPOCTaHHSI OHJIAWH-CIIOKMBAaHHS KOHTEHTY W e-commerce
CTHMYJIIOBAJIM KOMIIaHI1 CyTTEBO HAPOIIyBaTh HU(POBI peKIaMHi OI0KETH.
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Puc. 1. Oyinxa obcseie punky digital-pexnamu, man. epH.

JDicepeno: moOynoOBaHO aBTOpaMK Ha OCHOBI [4].

Boanouac 2022 pik cTaB NepeioMHUM 1 AEMOHCTPY€ MaJiHHA pUHKY — Maibke Ha 50%, 1o 6251 muH.
TpH., IO € HACIiJIKOM TOBHOMACIITa0OHOTO BTOPrHEHHS pd B YKpaiHy i1 10 CHPUYMHWIO 3YMUHKY abo
peroKaiito 3Ha4HOi YacTHHU Oi3Hecy, 00Bajl KyMiBeNbHOI CIPOMOXHOCTI HACEIEHHS Ta IepeopieHTaIlio
pEeKIaMOIaBIliB Ha BIKUBAHHS Oi3HECY, a HE Ha PO3BUTOK KOMYHIKAI[iHUX CTpaTeTiH.

2018 2019 2020 2021 2022 2023 2024 2025 2026*

Puc. 2. Oyinka obcaeie punky digital-pexiamu 6 niamuomy ROWLYKY, MIH. PH.
Jlocepeno: moOynoBaHO aBTOpaMH HA OCHOBI [4].
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[IpoTe Bke HACTYNHI TPH POKM PHHOK MPOJEMOHCTPYBAaB HE MPOCTO BIJHOBICHHS, a MPUCKOPEHE
3pOCTaHHs, TOBEPHYBIINCH 1 CYTTEBO MEPEBUINMBIIN JOBOEHHI MOKa3HUKU — A0 21,6 mupa. rpH. y 2025 p.
Ie cBiquuTh MPO BHCOKY amanTHBHiCTh digital-puHKYy Ta Oi3Hecy 3arajioM 10 KPHU30BHX YMOB, & TaKOX
miATBEpIDKYE Te3y Teopil auHamiuHux 3ai0Hoctedt (Teece) mpo 3AaTHICTE KOMMIAHId IIBHIKO
PEeKOH(ITYpOBYBaTH PeCypcH ¥ KOMIIETEHLT y BiANOBiAb Ha TYpOYJCHTHICTH 30BHIIIHBOTO CEPEIOBHIIA.
[Iporno3oBane mpomomxeHHs 3pocTaHHA y 2026 p. Ha 16% BKa3ye Ha MOCTYNOBY CTaOLIi3allif0 TEMIIiB
MPUPOCTY PHHKY Ha OUTBII TOMIPHOMY, MPOTE CTIHKOMY piBHI, IO € XapaKTepHUM IJs PHUHKIB, SKi
MEePeXoAaTh 10 (ha3u MOCTYIOBOTO PO3BUTKY

CermMeHT MIATHOTO TONIYKY (IWB. PHC. 2) 3arajloM IOBTOPIOE TpaekTopio puHKy digital-pexmamm.
[Ipore y 2018-2021 pp. obcsr cerMenTy 3pocTaB cTabiTbHO BUCOKMMH TEMITAaMH — 13 IPUPOCTAMH Ha PiBHI
37-45 % wmwopoky. Lle miaTBepaKye cTaTyc MIATHOTO MOUIYKY SIK HAH3pUTIIIOro # HalO1IbII 3aTpeOyBaHOTO
IHCTpYMEHTY LU(POBOIO MapKETHHTY, 1m0 Ha mo4artok 2020-X pokiB 3amuiuaBcs 0a30BUM €JIEMEHTOM
MepeBaKHOI OLMBIIOCTI MAapKETWHTOBUX CTPATEerii 3aBIsSKH BHCOKIH BHMIPIOBAaHOCTI pe3yJbTaTiB Ta
NpSIMOMY 3B'SI3KY 3 KOHBEPCI€IO.

Influencer marketing SMM
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Puc. 3. Oyinxa o6cscie oxpemux ceemenmie digital-punxy: Influencer Marketing, SMM, SEO ma

Digital Development, man. epH.

Jlocepeno: mobynoBaHO aBTOpaMH HA OCHOBI [4].
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VY kpuzoBomy 2022 porii CErMEHT IUTaTHOTO TMOMIyKy ckopotuBcs Ha 30% (mo 12,5 mupm. TpH.) —
CyTTEBO MeHIIle, Hixk puHOK digital-pexinamu 3araigom, sskuid Toni Brpatus mMaibke 50% obcsary. Lle cBiquuth
PO BITHOCHY CTIWKICTh IUIATHOTO TIONIYKY JO KPH30BHX INOKIB: B YMOBaxX HEBH3HAYEHOCTI Oi3Hec
CXHWJIBHUIM CKOpOYyBaTH HacaMIiepe]l OI0/PKeTH Ha MEHIII BUMIPIOBaHi iMiPKeBi Ta OXOIUTIOBANIbHI (popmartu
pekmamu, TOAi sK performance-opieHTOBaHI 1HCTpYMEHTH, LIO HampsMy TEHEPYIOTh MNpoJaxi W
JiJoTeHeparlifo, 30epiraroTh NPIOPUTETHICTh HABITh 3a OOMexeHHMX pecypciB. [lomanblie BiTHOBJICHHS
2023-2025 pp. Ta mporHo3oBane 3poctanHs Ha 20% y 2026 p. miaTBEpKYIOTh 30€pesKeHHS PO TIATHOTO
MOIIYKYy $IK CTaOLThbHOTO «simpa» digital-OromKeTiB KOMMIaHii, BOJHOYAC AEMIO YIIOBUTHHEHI BIIHOCHO
MOMEPEHIX MEePiOAiB TEMNU MPUPOCTY MOXKYTh CBIIYMTH MPO MOCTYNOBE HACHYECHHS LOTO CETMEHTY Ta
MEepPepo3NOiI MapKETHHTOBHX OIOKETIB HAa KOPHCTh HOBHX, NWHAMIYHININX KaHATIB KOMYHIKamii —
30kpemMa SMM Ta Influencer Marketing (quB. puc. 3)

Amnaniz okpemux cerMmeHTiB digital-punky (puc. 3) OeMOHCTpPyE HEOJHODIOHI CTPYKTYpHIi
tpancopmanii. Cermentn Influencer Marketing, SMM Ta SEO, ans skux noctynsi gani 3 2021 poky,
onHakoBo 3adikcyBanu cnang y 2022 pomi: obcsr Influencer Marketing ckopotuscst Ha 60%, SMM — Ha
oinpir sixk 50%, a SEO — na 11%. Macmtad nmagiHHS IpSMO KOPENIOE 31 CTYMEHEM «JIUCKPELiitHOCTI»
cerMeHty ais pexinamonanist: Influencer Marketing Ta SMM, ki TpaauIiiiHO BUKOHYIOTh Pajlle iMiHKEBY
Ta OXOIUTIOBAIbHY (YHKINIO, TOCTpaxaanu HaiOineme, Toai sk SEO, mo 3abe3mnedye ITOBroCTPOKOBHIMA
opraniuHuil Tpadik i Mae HWKIY BapTiCTh MATPUMKH B KPHU30BHI NEpioj, MPOJEMOHCTPYBAIO HAWBHUIIY
CTIHMKICTB.

[Micns 2022 poxy Influencer Marketing BimHOBNIOBaBCS HaWAWHAMIYHINIE cepel YCiX CETMEHTIB,
MIPOJIEMOHCTPYBABIIHM OUTBIN HiXK YOTHPHKpPATHE 3POCTaHHA, IO MiATBepmkye Tesy Marketing 4.0/5.0 mpo
3pOCTaHHS pOJIi NOBIpM Ta peKOMEHAalill y nuppoBOMY CEpeloBHIII K peakuii Ha (QparmeHraniro
CHOXHBYUX CYOKyIbTYp. SMM neMoHCTpyBaB MOAIOHY, X04a JEm0 MEHII Pi3Ky BHCXiTHY IWHAMIKY, TOMI
sk SEO micna xopotkoro cmagy B 2024 p. He3Ha4HO CKOpoTHBCS y 2025 p., M0 MOXKE CBIIYUTH IIPO
MOCTYIIOBE HACHYCHHS IBOTO TPAAMIIHHOIO CErMEHTY Ta Tepepo3MoAia O/KETiB Ha KOPHUCTh HOBHX
kaHaniB. Okpemoi yBaru 3aciyroBye cermeHT Digital Development, maHi 1mogo SKoro JOCTYIHI JUIle 3
2023 p.: #fioro cTabinpHE ¥ Oe3repepBHE 3pOCTaHHA 0€3 03HAK CHaay B KOJHOMY 3 MEPiOJiB BKa3ye Ha Te,
0 TEXHOJOTiYHa po3poOka MU(PPOBUX MPOIYKTIB (CaWTiB, 3aCTOCYHKIB, IIATGOPM) MEPETBOPHIIACS HA
0a30By iH(GPACTPYKTYpHY MOTpeOy Oi3HECY, MEHII YYTJIMBY 1O KOH'MOHKTYPHUX KOJHBaHb pPEKIaMHHX
OIODKETIB, a OT)KE € CAMOCTIMHHUM JpaiiBepoM 3pocTanus digital-puHKY 3araiaom.
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Puc. 4. Yacmxa mediiinoeo punky 3a popmamamu, %
Jloicepeno: mobyaoBaHO aBTOpaMU Ha OCHOBI [4].
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AHami3 TUHAMIKH CTPYKTYpH MeEIiifHOro pWHKY 3a Qopmaramu (IuB. puc. 4) CBIAYNTH MPO UITKY
JOBIOCTPOKOBY TEHJCHLIIIO IO 3pOCTaHHS YaCTKH BiJEOPEKIaMH 32 PaxyHOK CKOPOYEHHS 4acTKU OaHepHOI
(display) pexmamu. SAxmo y 2018 p. chiBBigHOmEHHS opMmaTiB ctaHOBHIO 58% display mpotu 42% video,
TO Bke 10 2021 p. e CIiBBiAHOMIEHHS MPAaKTUYHO iHBepTyBajocsa — 41% display mpotu 59% video, mio €
HaWBUIIMM IMOKAa3HUKOM YacTKU BiJICO 3a BeCh JOCIIpKyBaHWE mepion. Taka TpaHchopMaliis JIOTi9HO
Y3TOIKYETBCS 13 3aralbHOCBITOBUMH TEHJACHIISIMA CIIO)KMBAaHHS LUPPOBOrO KOHTEHTY: 3POCTAaHHS
nmomymsipHocti  Bigeorutatrgopm  (YouTube, TikTok, Instagram Reels), mpumBuameHe MTOMHAPEHHS
MOOLUTFHOTO IHTEPHETY Ta ajalTallisl peKJIaMOJaBIliB J0 KIIMOBOTO, Bi3yaJlbHO OpPI€HTOBAHOTO KOHTEHTY
3po0uau BizeodopMaT MpiOpUTETHUM IHCTPYMEHTOM KOMYHIKalii 31 CIIOKMBaueM, 3JaTHAM TE€HEpyBaTH
BHUIITY 3aTy4YEHICTH MOPIBHSHO 31 CTATUYHOIO OaHEPHOIO PEKIIaMOI0.

VY 2022 pomi pi3KO CKOPOTHINCH OFOKETH KOMIIaHiH, AKi, IMOBIPHO, THMYacOBO Ha/IaBalli IepeBary
OlTpII [emeBUM 1 TEXHIYHO MPOCTHM Yy BUpoOHWOTBI display-¢opmaraM TOpPIBHSHO 3 BiZHOCHO
BUTPATHIIIUM BiJICOKOHTEHTOM, 1110 TTOTpeOy€e OiIbIMX BUpOOHUUUX pecypcis. IIpote Bxke 3 2023 p. yacTka
display 3HOBY 3pocia i mepeBummia 4actky video, mpotsirom 2024-2025 pp. crocTepiraeTbesi MOCTyOBE
KOJIMBAHHS, IO CBIYNTH MPO (pOpMyBaHHS HOBOI PIBHOBaXXHOI CTPYKTYpPH MeAiiHOrO puHKY. Ha Bigminy
BiJl TOKPU30BOTO TEPiOAY 3 UiTKOI IMEPEBAaror Bifco, MOTOYHA (pa3a PO3BUTKY PHHKY XapaKTEPH3Y€EThCS
30a77aHCOBAaHMM BUKOPHCTaHHSIM 000X (hopMaTiB, IO MOXXE BKa3yBaTH Ha AWBEpPCUQIKAIII0 peKIaMHHIX
CTpaTerii KOMIIAaHI Ta 3aCTOCYBaHHA KOMIUIEKCHHX, MYJIbTH()OPMATHUX MiIXOAiB A0 MEAINHOTO
MPOCYBaHHA 3aMiCTh OJTHOCTOPOHHBOI CTABKHM HA OJWH TOMiHAHTHUH (hopmar.

Bl Mobile Desktop
Total Facebook
Year
G Mobile I;l Desktop D Mobile '___L—] Desktop
2024 80% 20% 95% 5%
2025 65% 35% 94% 6%

Puc. 5. Yacmxa mobile ma desktop y mediiiniti pexnami 3azanom, na Facebook i YouTube, %
JDicepeno: mobynoBaHO aBTOpaMH Ha OCHOBI [4].

AHami3 gaHux MOJ0 po3mnoaiury mobile- ta desktop-tpadiky B MemiiiHiii peknami (auB. puc. 5)
MiATBEP/DKYE CTIMKY JOMIHYIOYY POJIb MOOUTEHUX MPHUCTPOIB Y CIMOKWUBAaHHI IIM(PPOBOTO KOHTEHTY, TIPOTE
BUSIBJISIE i HEOUIKYBaHy TEHJICHIIIFO JI0 YaCTKOBOrO BimHOBIIeHHs YacTku desktop. ¥V 2024 p. wactka mobile
y 3arajibHill CTpYKTYpi MeAiiHO1 pekyiamu ctaHoBmiia 80% npotu 20% desktop, 110 € 1iJIKOM 3aKOHOMIPHUM
pe3ynbTaToM OaraTopiyHOTO TpeHAy MoOumizamii nuppoBoro crnoxuBaHHs. BogHouwac y 2025 p. vacTtka
mobile ckopormnacs 1o 65%, a desktop, BinnoBigHo, 3pocna 10 35%, TOOTO YacTKa HACTINBHUX MIPHUCTPOIB
OUTBII HDX TOJABOINAcs 3a pik. Taky NUHAMIKy MOXHA IOSICHUTH KUTbKOMa YWHHUKAaMHU: TOBEPHEHHIM
3HAYHOI YaCTMHH ayJUTOpil 10 pexuMy riopuaHoi un ogicHOi poOoTu, mo mnependadae OibII aKTHBHE
BUKOPUCTAaHHS KOMIT'IOTEpa BIPOJOBXK JHS, a TaKOX 3POCTaHHSAM CKIAOHOCTI LU(PPOBOrO KOHTEHTY
(po3mpeHa aHamiTHKA, podOoTa 3 KUTbKOMa BKJIaJKamu, npodeciiini digital-iHCTpyMeHTH), KU 3pyUHile
criokuBaTH came Ha desktop-npucTposx.

3arasipHa TEHACHLIS CYTTEBO BiAPI3HAETHCSA BiJ cUTyalii Ha KOHKpeTHiH miargopmi Facebook, ne
MOOUTBHUH Tpadik 3aIHIIA€THCS a0COMIOTHO JOMIHYIOUHMM 1 IPaKTHYHO He3MiHHUM: 95% mobile y 2024 p.
Ta 94% y 2025 p. npotu nuie 5—6% desktop Biamosiauo. Ile miarBepmkye Te3y mnpo e, mo Facebook sk
coljiaJibHAa MepeXka € THUIIOBUM IpHKIaaoM «mobile-firsty miardopmu, CHOXHMBaHHS KOHTEHTY B SKIiH
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opieHTOBaHE Ha cMapThOH (CTpidKa HOBHH, CTOPIC, KOPOTKHH BiJCOKOHTEHT), TOMI SIK 3arajlbHe 3pOCTAHHS
yactku desktop y meniiiniii peknmami 2025 p., WIMOBipHO, 3yMOBJICHE IHIIMMHU KaHajaMu Ta (opmaTaMu
CHOKUBAHHS KOHTEHTY, [0 HE BXOJATH JI0 €KOCHCTEMH COLIaThbHUX Mepex. Lle cBimunTh mpo HeoOXimHICTh
Tu(EepeHIliioOBaHOTO MIAX0Qy M0 PO3pOOKHM cTparerii pO3MIMIEHHA pEeKIaMH: SKIIO IS KaMIaHii y
coliaTbHUX Mepexax mobile-first minxix 3anmumaeTbcst Oe3anbTEPHATHBHUM, TO JJIS 3arajibHOI MEAIHHOT
cTparerii KOMIaHisIM BapTO BpaxOBYBaTH BiJHOBJIEHHS 3HauymocTi desktop-ayaurtopii Ta BiImOBiAHO
amantyBaTH (hOpMaTH ¥ KpEeaTHBH ITiJ] OOHMIBa THUIIH IIPUCTPOIB.

Huckycis.

CrpateriyHuii MapKeTHHIOBUH MEHEPKMEHT MiJIpUEMCTBA B yMOBaxX LU(POBI3alii JAOMOBHIOETHCS
HOBUMH 1HCTPYMEHTaMH, 3a3Ha€ CTPYKTypHOi TpaHchopmarii oro cucrema. JndepenmiioBaHa CTiHKiCTb
cermeHTiB digital-puHKY B KpH30BHH TepioA MiATBEPIKYE, MmO B Mexax mozeni 4R emement Return
(pinancoBuil pe3ynbTaT, TEPMIH OKYITHOCTI) 3aJMINAE€THCS HAWOUIBII CTIMKHM SAPOM MapKETHHTOBOTO
Orokery, einemeHTH Recognize i Relationship, opieHToBaHi Ha JOBrOCTPOKOBY MOOYAOBY MOBipH Ta
BITI3HABAHOCTI, € OUTBIT BPa3IUBUMH IO 3MIHHOT'O 30BHIITHHOT'O CEPEAOBHINA W ITEPITHMHE HOTPAIUIIIOTE ITi1
ckopoyeHHsl. ToOTO ananTUBHICTH MiIIPUEMCTBA MPOSIBISIETHCS. HE B OJHAKOBIHM CTIHKOCTI BCiX pecypcis, a
B 3JaTHOCTI IIBHJKO IEPEPO3MOAUIATH iX MIX JUCKPEHIMHUMH Ta HEAMCKPEI[IMHMMU CTATTIMH BUTpPAT
3aNIe)XHO Bim a3 KpH3W, a Hajalli — OMEPAaTHBHO IMEPepo3MOIIATHA iX y ¢a3i BiTHOBICHHS, MPO IIO0
CBITYATH MPUCKOPEHE 3POCTAHHS CaMe IMiDKEBUX 1 OXOILTIOBAIBHIX cerMeHTiB micis 2022 poky.

Boanouac ctpykTypHi 3pylieHHs y ¢popMmarax pekiamu, KoJuBaHHs criBBigHomeHHs display i video, y
posnomim mobile- i desktop-tpadixy memoHcTpyOTH, MO IHdpoOBa TpaHChHOpPMAIliS CTPATETIIHOTO
MapKETHHIOBOTO MEHEIKMEHTY HE PYXa€ThCS B OAHOMY HampsiMi, a GOpMye HOBY, JUHAMIYHO PiBHOBaXHY
KOHQIrypallif0 pPHHKY, sKa TMOTpeOye IOCTIHHOrO MOHITOPUHTY, a HE OJIHOPa30BOi CTpaTerivyHoOi
nepeopieHTanii. BinMiHHICTE MiXK 3arajJbHUM PHHKOM, JI¢ BiTHOBIIOETHCS 3HAUyHIicTh desktop-ayauropii, i
mwiardopmoro Facebook, ne MoOinbHMH Tpadik MHUIIAETHCS MPAKTUYHO HE3MIHHHM, BKa3ye HaA Te, [0 €IMHA
yHipikoBaHa HU(pPOBa cTpaTeris A MiANPHEMCTBA BTpadae eQEeKTHBHICTh: KIAaCHYHHUN KoMriuiekc 4P y
nmoeHaHHI i3 cuctemMoro 4R mae 3actocoByBaTHCS AudEpeHIOBaHO s KOXKHOTO KaHaly W KOXHOIO
mugpoBoro cepenouma. Came Taka THydYKa IHTETpamis MEPETBOPIOE Di3HI iKUTAN-IHCTPYMEHTH —
mwiaropmu nanux, DSP-pexiaMy, KOHTEHT-MapKETHHT Ta Be0-aHATITHKY — Ha €JMHY CTPATETiYHY CHCTEMY,
MiNOPSAKOBAHY ITiIBUIIICHHIO 3araJIbHOT pUHKOBOI BapTOCTI Oi3HECY.

BucHoOBKH i nepcrneKTUBY MOAAJBIIUX T0CIIIKEHbD.

AHaniz AuHaMIKM Ta CTPYKTypHuX 3MiH digital-punky B Ykpaini 2018-2026 pokiB nae miacTaBu
chOpMyJIIOBaTH TPAKTUYHI PEKOMEHJAIl MO0 TMOOYIOBH CHUCTEMH CTPATEriuHOTO0 MAapPKETHHIOBOT'O
MEHE/DKMEHTY MiANpHUEMCTBA B CydacHUX yMoBax wuu¢posizamii. Ilo-mepiie, 0CHOBOIO MapKETHHIOBOT
cTparterii Mae CTaTu Iepexia BiJ MKOPCTKOro, JIIHIHHOTO IUTaHyBaHHS 3a MoJeiuio 4P 1o rHyukoi cucremu
4R, y Mexax sKol IHCTpyMeHTH, e(eKT BiJi BUKOPHCTAHHS SKAX MOXXHa BHUMIpATH (HiHAHCOBO,
(hopMyBaTHMyTh CTaOLIBHY OCHOBY OOJDKETY, IMI/DKEBI Ta OXOIUTIOBAaJbHI KaHAIH BHCTYHATUMYTH SIK
PE3epBHUM, FHYYKO DPEryJbOBaHMI 1 IIBUAKO BiJHOBIIOBAHUM pecypc 3aleXHO BiA (asu eKOHOMIYHOTro
mukny. [lo-gpyre, mignpueMcTBaM BapTO 3aKiajaTd B CHCTEMY CTPaTEriyHOro MapKETHHTOBOTO
MEHE/DKMEHTY MEXaHi3M MOCTIHHOTO MOHITOPHHTY CTPYKTYpHHUX MpPOMOPIIH PUHKY — CHIiBBITHOIICHHS
(opMartiB pekjiaMy Ta KaHaJliB CIIO)KMBAHHSI KOHTEHTY, — OCKIIbKH IOCTKPU30BE BiTHOBJICHHS HE BiATBOPIOE
MIOTIEPETHIO CTPYKTYpPY, a (OpMye HOBY piBHOBary, Mo moTrpeOye peryisipHOTO Meperiisyry po3Moairy
Oro/DKeTIB, a He OJHOPa30BOI CTpaTeriyHoi mepeopienTarii. [lo-Tpere, crparerirto mpocyBaHHS JOUITBLHO
TuQEpeHIlitoBaTH 32 MUPPOBIMH KaHAIaMH: YHi(IKOBaHHUH IMiaXi BTpadae e(heKTUBHICTH B YMOBaX, KOIU
JIMHAMIKa TIPUCTPOIB CYTTEBO BIJIPI3HAETHCS MIXK 3arajibHAM PHHKOM i OKPEMHUMH IIaTGOpMaMH, a OTXKe
cucTeMa yNpaBlliHHS MapKeTHHIOM MOBHMHHA TepeadadaTH OKpeMi NMPOTOKOJM YXBajJCHHS PillleHb IS
KOKHOro Kanaiy. Ilo-uerBepre, 3HaTHICTH MiJNPHUEMCTBA IIBUAKO IEPEPONOAUISITH pecypcu U
KOMIICTEHIIIT y BIJIIOBI/Ib HA 30BHIIIIHI IIIOKA BaPTO 3aKJIAJAaTH K OKPEMY OpraHizalliiiHy (yHKI[IF0 CHCTEMHU
CTpaTEriyHOr0 MAPKETHHIOBOI'O MEHEIKMEHTY IMiAIIPUEMCTBA.

[opanpmi gOCHiKEHHsST BaXKJIMBO MPOBOJUTU B HANPSAMKY YIOCKOHAJIEHHS CHCTEMH CTPAaTEriyHOro
MapKeTUHIOBOTO MEHEJKMEHTY JUIsl IiJIPUEMCTB KOHKpPETHOI chepr eKOHOMIYHOI JisUIbHOCTI,
BpaxoBytoun ¢a3y KHUTTEBOTO LIUKITY, BUKOPUCTOBYBaHI MapKETHHIOBI 1HCTPYMEHTH Ta 3MiHH y HACTPOSX
LiTBbOBOI ayAUTOPii.
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AemopcoKuil 6Hecok:

Munwko LII.: po3poOiaeHHS KOHIEIIIi Ta METOIOJIOTI] JOCTIIKEHHS, PO3POOICHHS MPAaKTHIHAX PEKOMEHIAIIMH,
(bopMyIFOBaHHS BUCHOBKIB Ta 0()OpPMIICHHS CTATTi.

Cax T.B: 30ip Ta aHali3 JaHWUX, AOCHIIKEHHS CYyYaCHHX MAapKETHHTOBHX TEHICHIIIH, aHAJi3 TEOPETHYHHX 1
MPAaKTHYHUX ACTIEKTIB CTPATEr1YHOTO MapKETHHIOBOTO MEHEKMEHTY, (DOPMYIIIOBAaHHSI BUCHOBKIB.
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